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Cautionary Statement

Except for the historical financial information damed herein, the matters discussed in this reparEorm 10-Q (as well as documents
incorporated herein by reference) may be considéfauvard-looking” statements within the meaning $&ction 27A of the Securities Act of
1933, as amended, and Section 21E of the Secufitieisange Act of 1934, as amended. Such forwarkidg statements include
declarations regarding the intent, belief or curt@xpectations of Silicon Laboratories Inc. andntanagement and may be signified by the
words “expects,” “anticipates,” “intends,” “believae” or similar language. You are cautioned that auch forward-looking statements are
not guarantees of future performance and involveimber of risks and uncertainties. Actual resatiald differ materially from those
indicated by such forward-looking statements. Begthat could cause or contribute to such diffeeninclude those discussed under “Risk
Factors” and elsewhere in this report. Silicon Laboratesidisclaims any intention or obligation to updateevise any forward-looking
statements, whether as a result of new informafigiaye events or otherwise.
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Part I. Financial Information
Item 1. Financial Statements

Silicon Laboratories Inc.
Condensed Consolidated Balance Sheets
(In thousands, except per share data)

(Unaudited)
October 3, January 3,
2009 2009
Assets

Current asset:

Cash and cash equivalel $ 149,07. $ 172,27.

Shor-term investment 228,93! 101,26°

Accounts receivable, net of allowance for doub#ititounts of $645 at October 3, 2009 and $1,(

at January 3, 20C 61,481 36,14

Inventories 33,51( 28,29:

Deferred income taxe 7,43 6,43¢

Prepaid expenses and other current a: 17,86¢ 18,291
Total current asse 498,31( 362,71.
Long-term investment 25,34¢ 51,82:
Property, equipment and software, 28,69¢ 30,49¢
Goodwill 105,10¢ 105,51!
Other intangible assets, r 43,80: 49,72¢
Other assets, n 16,89 23,97
Total asset $ 718,15¢ $ 624,24!

Liabilities and Stockholders’ Equity

Current liabilities:

Accounts payabl $ 26,84( $ 22,27

Accrued expense 30,17¢ 29,11¢

Deferred income on shipments to distribut 31,96¢ 21,59¢

Income taxe: — 4
Total current liabilities 88,98: 72,99¢
Long-term obligations and other liabiliti¢ 50,51 48,78¢
Total liabilities 139,49! 121,78
Commitments and contingenci
Stockholder' equity:

Preferred stoc—$0.0001 par value; 10,000 shares authorized; n@shssued and outstandi — —

Common stock—8.0001 par value; 250,000 shares authorized; 4%6d74,613 shares issued

outstanding at October 3, 2009 and January 3, 2@88ectively 5 4

Additional paic-in capital 117,55! 75,71

Retained earninc 465,63: 432,79:

Accumulated other comprehensive i (4,529 (6,04¢)
Total stockholdel' equity 578,66¢ 502,46(
Total liabilities and stockholde’ equity $ 718,15¢ § 624,24

The accompanying notes are an integral part oféei@sndensed Consolidated Financial Statements.
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Silicon Laboratories Inc.

Condensed Consolidated Statements of Income

(In thousands, except per share data)

(Unaudited)
Three Months Ended Nine Months Ended
October 3, October 4, October 3, October 4,
2009 2008 2009 2008

Revenue! $ 125,910 $ 113,48: 313,83( 316,28:
Cost of revenue 44,87¢ 44,17+ 117,33¢ 120,59:
Gross margir 81,03t 69,30¢ 196,49: 195,68
Operating expense

Research and developmt 25,90 25,78¢ 77,841 73,83t

Selling, general and administrati 28,59: 25,94( 78,221 75,03t

In-process research and developn — 10,25( — 10,25(
Operating expense 54,49¢ 61,97¢ 156,06: 159,12:
Operating incom: 26,53¢ 7,33¢ 40,43: 36,56¢
Other income (expense

Interest incomi 54¢€ 2,07 2,08: 9,27

Interest expens (57) (77) (1549) (325)

Other income (expense), r 8 (43 29¢ (540
Income before income tax 27,04 9,29: 42,65¢ 44,98(
Provision for income taxe 4,60: 8,13¢ 9,81¢ 18,36¢
Net income $ 22,43¢ 1,154 32,84( 26,61:
Earnings per shar

Basic $ 0.5C 0.0z 0.7: 0.5¢

Diluted $ 0.47 0.0z 0.71 0.5¢
Weightec-average common shares outstand

Basic 45,17( 47,33: 44,81« 49,03¢

Diluted 47,32: 48,38t 46,127 50,08:

The accompanying notes are an integral part oféei@sndensed Consolidated Financial Statements.
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Silicon Laboratories Inc.
Condensed Consolidated Statements of Cash Flows
(In thousands)

(Unaudited)
Nine Months Ended
October 3, October 4,
2009 2008
Operating Activities
Net income $ 32,84( $ 26,61:
Adjustments to reconcile net income to cash praYiole operating activities
Depreciation and amortization of property, equiptreerd softwart 9,021 7,92
Loss (gain) on disposal of property, equipment softlvare 32 (15)
Amortization of other intangible assets and otlsset 5,92¢ 5,11¢
Stock compensation exper 32,17¢ 30,39:
In-process research and developn — 10,25(
Income tax benefit from employee st-based award 1,672 1,10¢
Excess income tax benefit from employee s-based award (1,379 (810
Deferred income taxe 62€ 33¢
Changes in operating assets and liabilit
Accounts receivabl (25,016 (5,839
Inventories (5,256 (1,367
Prepaid expenses and other as 3,441 8,93(
Accounts payabl 5,65¢€ (1,259
Accrued expense 3,801 (6,927
Deferred income on shipments to distribut 10,36 96&
Income taxe: 4,24¢ 5,654
Net cash provided by operating activit 78,15t 81,08t
Investing Activities
Purchases of availal-for-sale investment (182,039 (151,47
Proceeds from sales and maturities of avai-for-sale investmeni 80,31: 271,82«
Proceeds from sales of trading securi 2,60( —
Purchases of property, equipment and soft (6,997 (7,867)
Proceeds from the sale of ass — 14,26¢
Purchases of other ass (2,769 (4,829
Acquisitions of businesses, net of cash acqt (2,800 (74,56()
Net cash provided by (used in) investing activi (111,68) 47,37(
Financing Activities
Proceeds from issuance of common si 26,32: 7,64¢
Excess income tax benefit from employee s-based award 1,37¢ 81C
Repurchases of common stc (12,32% (246,03))
Repurchases of stock to satisfy employee tax withhg (5,049 (3,980
Net cash provided by (used in) financing activi 10,32¢ (241,55
Decrease in cash and cash equival (23,200 (113,09)
Cash and cash equivalents at beginning of p¢ 172,27. 264,40t
Cash and cash equivalents at end of pe $ 149,07 $ 151,31

The accompanying notes are an integral part oféei@sndensed Consolidated Financial Statements.
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Silicon Laboratories Inc.
Notes to Condensed Consolidated Financial Statement
(Unaudited)

1. Significant Accounting Policies
Basis of Presentation and Principles of Consolicia

The Condensed Consolidated Financial Statemeritgdied herein are unaudited; however, they contdimoamal recurring accruals and
adjustments which, in the opinion of managememtn@cessary to present fairly the condensed calased financial position of Silicon
Laboratories Inc. and its subsidiaries (collectiyéhe “Company”at October 3, 2009 and January 3, 2009, the cordartnsolidated resul
of its operations for the three and nine monthsedr@ctober 3, 2009 and October 4, 2008, and thel@wmed Consolidated Statements of
Cash Flows for the nine months ended October 3 20@ October 4, 2008. All intercompany balancekteansactions have been elimina
The condensed consolidated results of operatiarthéothree and nine months ended October 3, 2@08at necessarily indicative of the
results to be expected for the full year.

The accompanying unaudited Condensed Consolidatag¢tal Statements do not include certain footnaied financial presentations
normally required under U.S. generally acceptedacting principles. Therefore, these Condensed @lolaged Financial Statements should
be read in conjunction with the audited Consoliddtamancial Statements and notes thereto for the greded January 3, 2009, included in
Company’s Form 10-K filed with the Securities andcEange Commission (SEC) on February 11, 2009.

The Company prepares financial statements on 8852egk year that ends on the Saturday closestdereer 31. Fiscal 2009 will have
52 weeks and fiscal 2008 had 53 weeks. In a 52-week each fiscal quarter consists of 13 weeks.eMtra week in fiscal 2008 was added
to the first quarter, making such quarter condidtdoweeks.

Reclassification:
Certain reclassifications have been made to pear financial statements to conform to current yeasentation.
Revenue Recognitic

Revenues are generated almost exclusively by eatee Company’s ICs. The Company recognizes rexevhien all of the following
criteria are met: 1) there is persuasive evidehaedn arrangement exists, 2) delivery of goodsokbasrred, 3) the sales price is fixed or
determinable, and 4) collectibility is reasonaldgw@ed. Generally, revenue from product salesraztdcustomers and contract manufacturers
is recognized upon shipment.

A portion of the Companyg'sales are made to distributors under agreemibmigrey certain rights of return and price protectirelated t
the final selling price to the end customers. Adaagly, the Company defers revenue and cost ofmee®n such sales until the distributors
sell the product to the end customers. The netbelaf deferred revenue less deferred cost of tevassociated with inventory shipped to a
distributor but not yet sold to an end customeerded in the “deferred income on shipments stridutors” liability on the Consolidated
Balance Sheet. Such net deferred income balaneetethe Company’s estimate of the impact of sgiftreturn and price protection.
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Silicon Laboratories Inc.
Notes to Condensed Consolidated Financial Statemen{Continued)
(Unaudited)

Recent Accounting Pronounceme

In April 2009, the Financial Accounting Standardsal (FASB) issued the following:

FASB Accounting Standards Codification (ASC) 82066H) formerly FASB Staff Position (FSP) FAS No. 14 Determining

Fair Value When the Volume and Level of Activitytiie Asset or Liability Have Significantly Decredsand Identifying
Transactions That Are Not Orderlyrovides additional guidance for estimating failue when the volume and level of activity
for the asset or liability have significantly deased. This ASC also includes guidance on identifgincumstances that indicate a
transaction is not orderly.

FASB ASC 320-10-65, formerly FSP No. FAS 115-2 &A®b 124-2 Recognition and Presentation of Other-Than-Tempporar
Impairments amends the other-thdaamporary impairment guidance in U.S. GAAP for dedturities to make the guidance m
operational and to improve the presentation andassre of other-than-temporary impairments on @glot equity securities in
the financial statements.

FASB ASC 825-10-65, formerly FSP No. FAS 107-1 amB 28-1,Interim Disclosures about Fair Value of Financial
Instruments requires disclosures about fair value of finahicistruments for interim reporting periods of piahy traded
companies as well as in annual financial statements

These ASCs are effective for reporting periods egdifter June 15, 2009 and were adopted by the @oyngn April 5, 2009. The
adoption of the ASCs did not have a material impacthe Company’s financial statements.

In June 2008, the FASB issued FASB ASC 260-10-dsnérly FSP Emerging Issues Task Force (EITF) @3Betermining Whether
Instruments Granted in She-Based Payment Transactions Are Participating Séesr. ASC 260-10-45 provides that unvested share-based
payment awards that contain nonforfeitable rigbtdividends or dividend equivalents (whether paidmpaid) are participating securities ¢
shall be included in the computation of earningsgbeire pursuant to the two-class method desciibEASB ASC 260Earnings per Share
ASC 260-10-45 is effective for financial statemestaied for fiscal years beginning after Decemtagr2008 and interim periods within those
years on a retrospective basis. The Company ad@®&€d26(-10-45 at the beginning of fiscal 2009. The adaptid not have a material
impact on the Company’s financial statements.
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Silicon Laboratories Inc.
Notes to Condensed Consolidated Financial Statemen{Continued)
(Unaudited)

2. Earnings Per Share

The following table sets forth the computation asiz and diluted earnings per share (in thousanagpt per share data):

Three Months Ended Nine Months Ended
October 3, October 4, October 3, October 4,
2009 2008 2009 2008

Net income $ 22,43¢ $ 1,15¢ $ 32,84( $ 26,61
Shares used in computing basic earnings pt

share 45,17( 47,331 44,81« 49,03¢
Effect of dilutive securities

Stock options and awart 2,152 1,05¢ 1,31: 1,04
Shares used in computing diluted earnings |

share 47,32 48,38t 46,12 50,08
Earnings per shar

Basic $ 05C $ 0.0z $ 0.7 0.54

Diluted $ 047 $ 0.0z $ 0.71 $ 0.5¢

Approximately 0.9 million, 3.9 million, 3.1 millioand 3.7 million weighted-average dilutive potelngiaares of common stock have been
excluded from the earnings per share calculatiothi® three months ended October 3, 2009 and Octhl2908, and for the nine months
ended October 3, 2009 and October 4, 2008, respéctas they were anti-dilutive.

3. Financial Instruments
Investment:

The Company'’s short-term investments consist piilnaf U.S. government agency bonds and discoutés)aorporate bonds,
municipal bonds, U.S. treasury bills, U.S. governtii®nds, commercial paper, international goverrirbends and auction-rate securities
purchased through UBS (“UBS auction-rate secufiti@he Company’s long-term investments consistaf-UBS auction-rate securities.
Early in fiscal 2008, auctions for many of the C@np's auction-rate securities failed because sdiis exceeded buy orders. As of
October 3, 2009, the Company held $51.6 millionyzdne auction-rate securities, all of which expeced failed auctions. The underlying
assets of the securities consisted of student laadsnunicipal bonds, of which $47.6 million wereaganteed by the U.S. government anc
remaining $4.0 million were privately insured. AsQctober 3, 2009, $40.6 million of the auctioneraecurities had credit ratings of AAA,
$4.0 million had credit ratings of AA and $7.0 ol had a credit rating of BBB. These securitied bantractual maturity dates ranging from
2025 to 2046 and with current yields of 0.51% ®626 per year at October 3, 2009. The Company &ivieg the underlying cash flows on
all of its auction-rate securities. The principal@unts associated with failed auctions are not e®geto be accessible until a successful
auction occurs, the issuer redeems the secuidtiesyer is found outside of the auction procesh@underlying securities mature. The
Company is unable to predict if these funds wiltdrmae available before their maturity dates.
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Silicon Laboratories Inc.
Notes to Condensed Consolidated Financial Statemen{Continued)
(Unaudited)

In November 2008, the Company entered into an aggaewith UBS AG, which provides the Company certaghts to sell to UBS the
auction-rate securities which were purchased thrdbgm. As of October 3, 2009, the Company heldZ24llion par value auction-rate
securities purchased from UBS. The Company hasytien to sell these securities to UBS at par valom June 30, 2010 through July 2,
2012. UBS, at its discretion, may purchase orteebe securities on the Company’s behalf at ang irovided the Company receives par
value for the securities sold. The issuers of thatian-rate securities continue to have the righteleem the securities at their discretion. The
agreement allows for the continuation of the adcand payment of interest due on the securities. ddreement also provides the Company
with access to loans of up to 75% of the markatevalf the unredeemed securities until June 30,.2M€se loans would carry interest rates
which would be consistent with the interest incanehe related auction-rate securities. As of OCetd) 2009, the Company had no loans
outstanding under this agreement.

The Company'’s right to sell the auction-rate sémgito UBS commencing June 30, 2010 represents agbion for a payment equal to
the par value of the auction-rate securities. Aspiit option is non-transferable and cannot belag to the auction-rate securities if they are
sold to another entity other than UBS, it represenfreestanding instrument between the Company&®i The Company elected to record
the put option at fair value. The Company has diasisthe UBS auction-rate securities as tradingusides and, accordingly, recognizes
changes in fair value in earnings. Adjustmenthi®fair values of the put option and the tradincusiéies generally offset each other and are
recorded in “other income (expense), net”. The Camgpintends to exercise its option to sell its UBBtion-rate securities to UBS on
June 30, 2010 and has therefore classified botb/B& auction-rate securities and the related ptibb@s short-term investments as of
October 3, 2009.

The Company does not expect to need access tafiitalorepresented by any of its auction-rate sgesiprior to their maturities. The
Company does not intend to sell, and believesribismore likely than not that it will be requireglsell, its non-UBS auction-rate securities
before their anticipated recovery in market valuéral settlement at the underlying par value. Qwmnpany believes that the credit ratings
and credit support of the security issuers inditlad¢ they have the ability to settle the secwsitiepar value. As such, the Company has
determined that no other-than-temporary impairnhesges existed as of October 3, 2009.

The Company’s available-for-sale investments comsithe following (in thousands):

October 3, 2009

Gross Gross
Unrealized Unrealized

Debt Security Cost Losses Gains Fair Value
U.S. government agen $ 68,157 $ — $ 76 $ 68,23:
Corporate bond 46,85’ — 47 46,90
Municipal bonds 40,01¢ — 21t 40,23:
U.S. treasury bill: 28,47¢ — 9 28,48
Auction rate securitie 27,45( (2,10€6) — 25,34+
Commercial pape 9,77¢ — — 9,77¢
U.S. government bonc 9,10¢ — 21 9,12¢
International government bon 8,011 — 8 8,01¢

$ 237,85¢ $ (2,106 $ 37¢€ $ 236,12:
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Silicon Laboratories Inc.
Notes to Condensed Consolidated Financial Statemen{Continued)

(Unaudited)
January 3, 2009
Gross Gross
Unrealized Unrealized

Debt Security Cost Losses Gains Fair Value
Municipal bonds $ 88,907 $ — 3 50 $ 89,41(
Auction-rate securitie 30,00( (4,260 — 25,74(
U.S. government agent 10,00: — 56 10,057

$ 128,90¢ $ (4,260 $ 55¢ $ 125,20°

All of the Company’s available-for-sale investmewith gross unrealized losses had been in a camisiloss position for more than
12 months as of October 3, 2009 and had beenamtincious loss position for less than 12 monthsfasnuary 3, 2009. The gross unreali
losses as of October 3, 2009 and January 3, 2009 due primarily to the illiquidity of the Compaisyauction-rate securities.

The following summarizes the contractual underlyimaturities of the Company’s available-for-salegstiments at October 3, 2009 (in
thousands):

Cost Fair Value
Due in one year or le: $ 129,80¢ $ 130,07!
Due after one year through three ye 80,59¢ 80,70¢
Due after ten yeal 27,45( 25,34«
$ 237,85« $ 236,12

In addition, the Company has made equity investminhon-publicly traded companies that it accofmtsinder the cost method. The
Company periodically reviews these investmentotber-thantemporary declines in fair value based on the $igadentification method ar
writes down investments to their fair values whegetermines that an other-than-temporary declasedtcurred.

Derivative Financial Instrument

The Company is exposed to interest rate fluctuatinrihe normal course of its business, includimgugh its corporate headquarters
leases. The base rents for these leases are tettuking a variable interest rate based on thlthronth LIBOR. The Company has entered
into interest rate swap agreements with notionalesaof $44.3 million and $50.1 million and, effeety, fixed the rent payment amounts on
these leases through March 2011 and March 2013¢ctsgely. The Company’s objective is to offsetrgaand losses resulting from changes
in interest rates with losses and gains on thevadive contracts, thereby reducing volatility ofags. The Company does not use derivative
contracts for speculative purposes.

The interest rate swap agreements are designadeguatify as cash flow hedges. The effective partbthe gain or loss on interest rate
swaps is recorded in accumulated other comprehelssg as a separate component of stockholdergyeand is subsequently recognized in
earnings when the hedged exposure affects earrdagh flows from derivatives are classified as dhsits from operating activities in the
Consolidated Statement of Cash Flows.
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Silicon Laboratories Inc.
Notes to Condensed Consolidated Financial Statemen{Continued)
(Unaudited)

The Company estimates the fair values of derivathased on quoted prices and market observablefsitailar instruments. If the
lease agreements or the interest rate swap agréearerterminated prior to maturity, the fair vabighe interest rate swaps recorded in
accumulated other comprehensive loss may be rexedim the Consolidated Statement of Income baseth@ssessment of the agreements
at the time of termination. During the nine monghsled October 3, 2009, the Company did not discoatany cash flow hedges.

The Company measures the effectiveness of itsftmsthedges by comparing the change in fair valithe hedged item with the char
in fair value of the interest rate swap. The Conypatognizes ineffective portions of the hedgewall as amounts not included in the
assessment of effectiveness, in the Consolidagéigent of Income. As of October 3, 2009, no po#iof the gains or losses from the
hedging instruments were excluded from the assegsofieffectiveness. There was no hedge ineffentigs for any of the periods presented.

The Company’s derivative financial instruments d¢stesl of the following (in thousands):

October 3, 2009
Balance Sheet

Location Fair Value
Cash flow hedge:
Interest rate swaps Long-term obligations and other

liabilities $ 5,23¢

The before-tax effect of derivative instrumentgash flow hedging relationships was as followslfiusands):

Gain (Loss) Gain (Loss) Reclassifiec
Recognized in OCI from Accumulated
on Derivatives OCl into Income
(Effective Portion) (Effective Portion)
during the: during the:
Three Months Ended Location of Gain Three Months Ended
October 3, October 4, (Loss) Reclassified October 3, October 4,
2009 2008 into Income 2009 2008
Interest rate swag $ (1,110 $ (1,160) Rent expens $ (775) $ —
Nine Months Ended Nine Months Ended
October 3, October 4, October 3, October 4,
2009 2008 2009 2008
Interest rate swag $ (1,587 $ (1,160) Rent expens $ (2,950 $ —

The Company expects to reclassify $3.1 milliontefimterest rate swap losses included in accuniitztteer comprehensive loss as of
October 3, 2009 into earnings in the next 12 magniiigch is offset by lower rent payments.
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Silicon Laboratories Inc.
Notes to Condensed Consolidated Financial Statemen{Continued)
(Unaudited)

The Company’s interest rate swap agreements copitainisions that require it to maintain unencumberash and highly-rated short-
term investments of at least $150 million. If tbempany’s unencumbered cash and highly-rated sbortinvestments are less than $150
million, it would be required to post collateralttvithe counterparty in the amount of the fair vadfithe interest rate swap agreements in net
liability positions. Both of the Company’s inteteate swaps were in a net liability position at@@er 3, 2009. No collateral has been posted
with the counterparties as of October 3, 2009.

4. Fair Value of Financial Instruments

The fair values of the Company'’s financial instruntseare recorded using a hierarchal disclosuredveork based upon the level of
subjectivity of the inputs used in measuring asarttliabilities. The three levels are describelkbl:

Level 1 - Inputs are unadjusted, quoted pricestiva markets for identical assets or liabiliti¢gtee measurement date.

Level 2 - Inputs are inputs other than quoted grioeluded within Level 1 that are observable far &sset or liability, either directly or
indirectly.

Level 3 - Inputs are unobservable for the asséability and are developed based on the best inédion available in the circumstances,
which might include the Company’s own data.

The following summarizes the valuation of the Compsa financial instruments (in thousands). Thddatpes not include either cash on
hand or assets and liabilities that are measurbistatrical cost or any basis other than fair value

Fair Value Measurements
at October 3, 2009 Using

Quoted Prices in Significant
Active Markets for Significant Other Unobservable
Identical Assets Observable Inputs Inputs
Description (Level 1) (Level 2) (Level 3) Total
Assets
Cash equivalent $ 134,86: $ — 3 — 3 134,86:
Shor-term investments (1 204,81: — 24,12 228,93!
Long-term investments (Z — — 25,34 25,34
$ 339,67 $ — $ 49,467 $ 389,14
Liabilities
Derivative instrument $ — $ 523¢ $ — $ 5,23¢
$ — $ 523¢ $ — $ 5,23¢

(1) Included in the Company’s short-term investmenés$6.2 million of U.S. government agency debt séeg, $52.8 million of
corporate debt securities, $40.2 million of murétigebt securities, $37.6 million of U.S. governingebt securities, $21.5 million of
UBS auction-rate securities classified as tradoggther with a $2.6 million for a put option andG#illion of international government
debt securities.

(2) The Company'’s long-term investments consist egtioélavailable-for-sale auction-rate securities.
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Silicon Laboratories Inc.
Notes to Condensed Consolidated Financial Statemen{Continued)
(Unaudited)

The Company’s cash equivalents and short-term imessts (other than its UBS auction-rate securdigs$ put option) are valued using
guoted prices and other relevant information geedray market transactions involving identical &ssd’he Company’s auction-rate
securities and put option are valued using a distemlicash flow model. The assumptions used ingpiregp the discounted cash flow model
include estimates for interest rates, amount df flasvs, expected holding periods of the securjtiediscount to reflect the Company’s
inability to liquidate the securities and countetpaisk. The Company’s derivative instruments @atied using quoted prices and market
observable data of similar instruments.

The following summarizes the activity in Level 8dincial instruments for the three and nine montitkee October 3, 2009 (in
thousands):

Three Months Ended Nine Months Ended
Auction Auction
Rate Put Rate Put
Securities Option Total Securities Option Total
Beginning balanc $ 43,54( $ 4881 $ 48,42 $ 46,85¢ $ 496z $ 51,82
Net purchases, sales, issuances
settlement: (1,325 — (1,325 (4,299 (307) (4,600)
Unrealized gains (losse 2,331 — 2,331 2,15¢ — ,15¢
Net recognized gains (losst 2,362 (2,329 40 2,19/ (2,109 92
Balance at October 3, 20 $ 46,90¢ $ 2,65¢ $ 49,467 $ 46,90¢ $ 2,55¢ $ 49,46
Gain (loss) for period included in
earnings attributable to the Level 3
financial instruments still held at
October 3, 2009 related t
Trading securitie $ 2,36z $ — $ 2,36z $ 2,19¢ % — $ 2,19¢
Fair value of the put optic — (2,329 (2,329 — (2,102 (2,102
$ 2,36: $ (2,322) $ 4C $ 2,19/ $ (2,102) $ 92

The Company’s other financial instruments, inclgdomash, accounts receivable and accounts payablee@rded at amounts that
approximate their fair values due to their shorturides.

5. Balance Sheet Details

Balance sheet details consist of the followingtiiousands):

Inventories
October 3, January 3,
2009 2009
Work in progres: $ 26,15¢ $ 23,47
Finished good 7,351 4,81¢
$ 33,51 $ 28,29

13




Table of Contents

Silicon Laboratories Inc.
Notes to Condensed Consolidated Financial Statemen{Continued)
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6. Acquisition
Integration Associate

In July 2008, the Company completed its acquisiibmtegration Associates, a privately held comptrat designed and developed
silicon solutions for wireless, wireline and povegstem management applications. The Company &atjlritegration Associates for
approximately $87.1 million, including $80.6 milfion cash and approximately 202,000 shares of tregany’s common stock valued at
$6.5 million on the closing date. The shares vgst a two-year period and are not subject to &usarvice requirements. Of such
consideration, $9.0 million in cash was depositeddcrow as security for breaches of representatiod warranties and certain other
expressly enumerated matters.

The acquisition was recorded using the purchashadedf accounting and accordingly, the resultswddration Associates’ operations
are included in the Company’s consolidated resfltsperations beginning with the date of the adtjais Pro forma financial information
has not been presented since the effect of theéstign was not material. The Company believes tha acquisition enables the Company to
address new product vectors, accelerates its anitrgertain markets and further scales the Comgamngineering team. These factors
contributed to a purchase price that was in exock#d® fair value of the net assets acquired as@, result, the Company recorded goodwill.
The goodwill is not deductible for tax purposeshePpurchase price was allocated as follows (inghods):

Weighted-Average
Amortization Period

Amount (Years)
Intangible asset:
Core and developed technolc $ 36,27( 9.7
Customer relationshig 1,08( 10.C
In-process research and developn 10,25(
47,60(
Cash and cash equivalel 2,64¢
Accounts receivabl 4,87¢
Inventories 5,92¢
Other current asse 3,60¢
Goodwill 32,01
Other noi-current assel 4,68¢
Accounts payabl (2,839
Other current liabilitie (4,477
Deferred tax liabilities (6,909)
Total purchase pric $ 8714
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In-process research and development (IPR&D) reptesequired technology that had not achieved wolical feasibility as of the
acquisition closing date and that had no alterediiture use. These costs were expensed on th@facquisition. The fair value of each
project was determined using the income approalet.discount rate applicable to the cash flows vi&$.2This rate reflects the weighted-
average cost of capital and the risks inherertténdevelopment process. The IPR&D recorded in ection with the acquisition consisted of
the following (in thousands):

Projects Fair Value
Radio transmitters and transceiv $ 7,74(C
Optoelectronic 2,02(
Power 49C
$ 1025

The radio transmitters and transceivers projecablerthe delivery of data over proprietary, sharge wireless links. The optoelectronic
projects are used for infrared data communicatétsproximity sensing. The power projects enalfle@C conversion in power supply
systems.

7. Stockholders’ Equity and Stock-Based Compensatio
Common Stock

The Company issued 1.4 million shares of commockstiaring the nine months ended October 3, 2008préximately 147 thousand
shares were withheld by the Company during the minaths ended October 3, 2009 to satisfy emplogeebligations for the vesting of
certain stock grants made under the Company’s Z06€k Incentive Plan and 2009 Stock Incentive Plan.

Share Repurchase Program

In October 2008, the Company’s Board of Directartharized a program to repurchase up to $100 millibthe Company’s common
stock over a 12-month period. Such program witl en November 3, 2009. In October 2009, the Bo#firectors adopted a new share
repurchase program to repurchase up to $150 miiidhe Company’s common stock through 2010 anctkhiill become effective
following termination of the prior program. Thgz®grams allow for repurchases to be made in tlem oparket or in private transactions,
including structured or accelerated transactiomisjest to applicable legal requirements and maskatitions. During the nine months ended
October 3, 2009, the Company repurchased 452 thdusgaares of its common stock for $12.3 millionemits repurchase program. During
the nine months ended October 4, 2008, the Compgnychased 7.6 million shares for $242 million emits previous share repurchase
program that expired in November 2008.
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Comprehensive Income (Loss)

The changes in the components of comprehensivenadtoss), net of taxes, were as follows (in thods

Three Months Ended

October 3, October 4,
2009 2008
Net income $ 22,43¢ $ 1,15¢
Net unrealized gains (losses) on avail-for-sale securities, net of tax provision of
$(795) and $423, respective 1,475 (786€)
Net unrealized losses on cash flow hedges, netxgbrovision of $118 and $40
respectively (218 (754)
Comprehensive income (los $ 23,69t § (386
Nine Months Ended
October 3, October 4,
2009 2008
Net income $ 32,84( $ 26,61:
Net unrealized gains (losses) on avail-for-sale securities, net of tax provision of
$(690) and $1,767, respective 1,282 (3,287)
Net unrealized gains (losses) on cash flow hedgef tax provision of $(127
and $406, respective 23€ (754)
Comprehensive incorr $ 34,35¢ § 22,57¢

The components of accumulated other comprehenssge het of taxes, were as follows (in thousands):

Unrealized Net Unrealized
Losses on Cash Losses on Available-
Flow Hedges For-Sale Securities Total
Balance at January 3, 20 $ (3,647 $ (2,400 $ (6,04¢)
Change associated with current period transactioetspf tax (1,032 1,28: 251
Amount reclassified into earnings, net of 1,26¢ — 1,26¢
Balance at October 3, 20 $ (3409 $ (1129 $ (4,529

Stock-Based Compensation

In April 2009, the stockholders of the Company appd the 2009 Stock Incentive Plan (the “2009 ItigerPlan”) and the 2009
Employee Stock Purchase Plan (the “2009 Purchas®)PIThe 2009 Incentive Plan is currently effeetiand no further grants will be issued
under the Compang’2000 Stock Incentive Plan. The 2009 Purchasewilatake effect upon the termination of the ¢xig Employee Stoc
Purchase Plan, on or before April 30, 2010.
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Stock-based compensation costs are generally loaste fair values on the date of grant for stgghoms and on the date of enroliment
for the employee stock purchase plans, estimatading the Black-Scholes option-pricing model. Téievalues of stock awards and
restricted stock units (RSUs) generally equal thiinsic value on the date of grant. The failues estimated from the Black-Scholes
option-pricing model were calculated using thedwaling assumptions:

Nine Months Ended

October 3, October 4,
2009 2008
Stock Incentive Plar
Expected volatility n/a 43.7%
Risk-free interest rate ¢ n/a 2.8%
Expected term (in year n/a 5.C
Dividend yield n/a —
Employee Stock Purchase Pl
Expected volatility 47.8% 37.1%
Risk-free interest rate ¢ 0.4% 1.8%
Expected term (in month 9.0 9.C

Dividend yield — —
There were no stock options granted during the moaths ended October 3, 2009.

The following are the stock-based compensationsaestognized in the Company’s Condensed Consotidéiizzements of Income (in
thousands):

Three Months Ended Nine Months Ended
October 3, October 4, October 3, October 4,
2009 2008 2009 2008

Cost of revenue $ 37t $ 10C $ 1,142 $ 85C
Research and developmt 2,82¢ 3,51« 10,50: 11,43:
Selling, general and administrati 7,97: 6,382 20,53: 18,11
11,177 9,99¢ 32,17¢ 30,39:¢

Provision for income taxe 1,69: 1,35( 4,657 4,062
$ 9,48 $ 8,646 $ 27,51¢ $ 26,33:

The Company had approximately $58.7 million of kot@ecognized compensation costs related to siptikns, stock and RSUs at
October 3, 2009 that are expected to be recogmzeda weighted-average period of 1.9 years.
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8. Commitments and Contingencies
Securities Litigation

On December 6, 2001, a class action complaintifdations of U.S. federal securities laws was filedhe United States District Court
for the Southern District of New York against then@pany, four officers individually and the threga@stment banking firms who served as
representatives of the underwriters in connectigh the Company’s initial public offering of commatock. The Consolidated Amended
Complaint alleges that the registration statemedt@ospectus for the Company’s initial public offg did not disclose that (1) the
underwriters solicited and received additional,essive and undisclosed commissions from certaiesitors, and (2) the underwriters had
agreed to allocate shares of the offering in exghdor a commitment from the customers to purclaakitional shares in the aftermarket at
pre-determined higher prices. The Complaint aegelations of the Securities Act of 1933 and $ezurities Exchange Act of 1934. The
action seeks damages in an unspecified amounsarelrig coordinated with approximately 300 otharlyeidentical actions filed against
other companies. A court order dated October 922{lismissed without prejudice the four officersted Company who had been named
individually. On December 5, 2006, the Second @ireacated a decision by the District Court gnagttlass certification in six of the
coordinated cases, which are intended to servesasor “focus” cases. The plaintiffs selectedséhsix cases, which do not include the
Company. On April 6, 2007, the Second Circuit édra petition for rehearing filed by the plaintjfiait noted that the plaintiffs could ask the
District Court to certify more narrow classes tllaose that were rejected.

The parties in the approximately 300 coordinatesksaincluding the Company, the underwriter defatedia the class action lawsuit, ¢
the plaintiff class in the class action lawsuigaleed a settlement. The insurers for the issdendants in the coordinated cases will make
settlement payment on behalf of the issuers, imetuthe Company. On October 5, 2009, the Counitgfinal approval of the settlement.
The thirty day deadline to appeal the final appl@veder will start to run when the judgment is fileThe judgment has not yet been filed. A
group of three objectors has filed a petition t® 8econd Circuit seeking permission to appeal ik&itt Court’s final approval order on the
basis that the settlement class is broader thacldlse previously rejected by the Second Circlitsibecember 5, 2006 order vacating the
District Court’s order certifying classes in thedis cases.

As the litigation process is inherently uncertaite Company is unable to predict the outcome obtiwmve described matter if the
approval of the settlement is appealed and thkesetht does not survive the appeal. While the Gompmloes maintain liability insurance, it
could incur losses that are not covered by itdlitginsurance or that exceed the limits of itsHility insurance. Such losses could have a
material impact on the Company'’s business anck#slts of operations or financial position.

Other
The Company is involved in various other legal pexdings that have arisen in the normal course sibas. While the ultimate results
of these matters cannot be predicted with certathgy Company does not expect them to have a rabtetverse effect on its consolidated

financial position or results of operations.
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Operating Leases

In March 2006, the Company entered into an opegdéiase agreement and a related participation axgnatefor a facility at 400 W. Ces
Chavez (“400 WCC”) in Austin, Texas for its corpmr&eadquarters. In March 2008, the Company ehtate an operating lease agreement
and a related participation agreement for a fgcdit200 W. Cesar Chavez (“200 WCC") in Austin, @&sxXor the expansion of its corporate
headquarters. During the terms of the leases;tlnepany has ogeing options to purchase the buildings for purehaices of approximate
$44.3 million for 400 WCC and $50.1 million for 200CC. Alternatively, the Company can cause each gwoperty to be sold to third
parties provided it is not in default under thaigerty’s lease. The Company is contingently liadiea first dollar loss basis for up to $35.3
million to the extent that the 400 WCC sale prosemet less than the $44.3 million purchase optimhup to $40.0 million to the extent that
the 200 WCC sale proceeds are less than the $5lidnrpurchase option.

Discontinued Operations Indemnificati

In March 2007, the Company sold its Aero® transeeiheroFONE™ single-chip phone and power amplifiexduct lines (the “Aero
product lines”) to NXP B.V. and NXP SemiconductBrance SAS (collectively “NXP”). In connection Withe sale of the Aero product
lines, the Company agreed to indemnify NXP witlpezg to liabilities for certain tax matters. Thérao contractual limit on exposure with
respect to such matters. As of October 3, 20@Cthmpany had no material liabilities recorded wébpect to this indemnification
obligation.

9. Income Taxes

Provision for income taxes includes both domesiit #reign income taxes at the applicable statutatgs adjusted for non-deductible
expenses (including a portion of our stock compensy research and development tax credits, isténeome from tax-exempt investments
and interest and penalties related to unrecognaetenefits. Income tax expense was $4.6 mibiod $8.1 million for the three months
ended October 3, 2009 and October 4, 2008, respéctresulting in effective tax rates of 17.0 %6da&Y.6%, respectively. Income tax
expense was $9.8 million and $18.4 million for tfree months ended October 3, 2009 and OctoberQ8,28spectively, resulting in effecti
tax rates of 23.0% and 40.8%, respectively. Thecafe tax rates for both the three months ané nionths ended October 3, 2009 decre
from the prior periods, primarily due to the intemgpany license of certain technology and the natudible write-off of in-process research
and development costs during the three months e@dtaber 4, 2008, both of which were related toabguisition of Integration Associates.
Additionally, the effective tax rates for both teee months and nine months ended October 3, @86@ased due to an increase in the
foreign tax rate benefit. The impact of these gemas partially offset by the decrease in the rednof the liability for unrecognized tax
benefits.

At October 3, 2009, the Company had gross unreeedrtax benefits of $34.5 million, $34.3 millionwhich would affect the effective
tax rate if recognized. During the nine months en@etober 3, 2009, the Company had gross incredsk%0 million to its current year
unrecognized tax benefits, primarily due to undetyarelated to intercompany transfer pricing, gndss decreases of $1.2 million to its
unrecognized tax benefits related to the closu@nadpen tax year. During the nine months endedi@c 4, 2008, the Company had gross
increases of $7.3 million to its unrecognized tardfits, primarily due to uncertainty related ttehicompany transfer pricing and gross
decreases of $6.6 million to its unrecognized txdiits related to the closure of an open tax year.

The Company believes it is reasonably possiblettieagross unrecognized tax benefits will changiénnext 12 months due to the
Company’s participation in the Advance Pricing Agreent program with the U.S. Internal Revenue Servikt this time, the Company is
unable to estimate the range of the possible chantie unrecognized tax benefits.
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The Company recognizes interest and penaltieerktatunrecognized tax benefits in the provisiariioome taxes. The Company
recognized $0.6 million of interest, net of taxtle provision for income taxes for the nine morghded October 3, 2009. In addition, dui
the nine months ended October 3, 2009, the Compadylecreases, net of tax, of $0.2 million relatetthe closure of an open tax year. The
Company recognized $0.7 million of interest, netaod, in the provision for income taxes for theenmonths ended October 4, 2008. In
addition, during the nine months ended Octobe0882the Company had decreases, net of tax, ofrillian related to the closure of an
open tax year. As of October 3, 2009, the Compeauyaccrued $2.3 million for the payment of interetated to unrecognized tax positions.

The tax years 2004 through 2008 remain open to Edion by the major taxing jurisdictions to whitdte Company is subject. The
Company has been notified by the U.S. Internal RegeService that its federal income tax return2@5 through 2008 will be examined.
Although the outcome of tax audits is always uraartthe Company believes that the results of #aenénation will not materially affect its
financial position or results of operations.

10. Headquarter Relocation Costs

In fiscal 2006 and 2007, the Company relocatedistin, Texas employees to a new corporate heatiaarThe following table
summarizes the accrued relocation costs activityhfe nine months ended October 3, 2009 (in thals®an

Balance at Balance at
January 3, 2009 Deductions October 3, 2009

$ 98¢ $ 865 $ 121

Deductions represent lease payments.
11. Subsequent Events

The Company evaluatevents and transactions that occur after the balaheet date as potential subsequent events.eVdlisation wa
performed through October 28, 2009, the date orclwtiie Company’s financial statements were issued.

Item 2. Management'’s Discussion and Analysis of Rancial Condition and Results of Operations

The following discussion and analysis of financiahdition and results of operations should be readonjunction with the Condensed
Consolidated Financial Statements and related ntiteseto included elsewhere in this report. Thécdssion contains forward-looking
statements. Please see the “Cautionary StatenedVe and “Risk Factors” below for discussionstof tincertainties, risks and
assumptions associated with these statements fisaaf year-end financial reporting periods are 2-®r 53- week year ending on the
Saturday closest to December 31st. Fiscal 2009haie 52 weeks and fiscal 2008 had 53 weeks.5Bwaeek year, each fiscal quarter
consists of 13 weeks. The extra week in fiscal 2238added to the first quarter, making such quastesist of 14 weeks. Our third quarter
of fiscal 2009 ended October 3, 2009. Our thirdmer of fiscal 2008 ended October 4, 2008.

20




Table of Contents
Overview

We design and develop proprietary, analog-intensniged-signal integrated circuits (ICs) for a litdange of applications. Mixed-
signal ICs are electronic components that coneadtworld analog signals, such as sound and radieesy into digital signals that electronic
products can process. Therefore, mixed-signabl€<ritical components in a broad range of apjitina in a variety of markets, including
communications, consumer, industrial, automotivedital and power management. Our major customehsde 2Wire, Huawei, LG
Electronics, Motorola, Panasonic, Philips, Sams&@ugy Ericsson, Thomson and Varian Medical Systems.

As a “fabless” semiconductor company, we rely ardtparty semiconductor fabricators in Asia, an@tesser extent the United States
and Europe, to manufacture the silicon wafersréct our IC designs. Each wafer contains numeiie, which are cut from the wafer to
create a chip for an IC. We rely on third-partie#\sia to assemble, package, and, in most casgtsthiese devices and ship these units to our
customers. Testing performed by such third paftieitates faster delivery of products to ourtousers (particularly those located in Asia),
shorter production cycle times, lower inventoryuegments, lower costs and increased flexibilityesit capacity.

Our expertise in analog-intensive, high-performamneized-signal ICs enables us to develop highlfedéntiated solutions that address
multiple markets. We group our products into thiofving categories:

*  RF products, which include our broadcast radioivers and transmitters, short-range wireless trinecs, video tuners and
demodulators, satellite set-top box receivers atellge radio tuners;

»  Access products, which include our ISOmodem® embdddodems and Voice over IP (VolP) products, sgobua ProSLIC®
subscriber line interface circuits and voice dir@atess arrangement (DAA);

e  Broad-based products, which include 8-bit microoalfer products, timing products (including clocksecision clock & data
recovery ICs and oscillators) and power productsldiding our isolators, current sensors, BC-converters and Power over Ethe
devices); and

*  Mature products, which include our silicon DAA 8€ modems, DSL analog front end ICs, optical plaldayer transceivers and
RF Synthesizers.

Through acquisitions and internal development &farve have continued to diversify our product fodid and introduce next generation
ICs with added functionality and further integratioln the first nine months of 2009, we introdutieel expansion of our Any-Rate Precision
Clock family with a low jitter clock generator foroadcast video applications, a silicon hybrid Tiidr that supports both analog and digital
broadcasts in a single device, a family of ProS&ii@jle channel telephony ICs for broadband netwarlequipment, the expansion of our
small form factor microcontrollers in a tiny 2x2 nfootprint, a family of ISOpro high-performancegial isolators, a family of high pin-
count capacitive touch-sense microcontrollers fmt-sensitive embedded systems and the EZRadioPBiOB¥dded wireless radio family.
We plan to continue to introduce products thatéase the content we provide for existing appliceticthereby enabling us to serve markets
we do not currently address and expanding our sstailable market opportunity.

During the nine months ended October 3, 2009, ostomer, Samsung, represented more than 10% oéeenues. No other single end
customer accounted for more than 10% of our rev@dueng the nine months ended October 3, 200%dtlition to direct sales to custom:
some of our end customers purchase products inlgifeem us through distributors and contract matiirers. An end customer purchasing
through a contract manufacturer typically instrusiish contract manufacturer to obtain our prodantsincorporate such products with other
components for sale by such contract manufactorééte end customer. Although we actually sellgreducts to, and are paid by, the
distributors and contract manufacturers, we refesuch end customer as our customer. Two of atirilditors, Edom Technology and Avn
represented 25% and 10% of our revenues duringitiiemonths ended October 3, 2009, respectiveherdwere no other distributors or
contract manufacturers that accounted for more 184 of our revenues during the nine months endgdi@r 3, 2009.
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The percentage of our revenues derived from cuswhoeated outside of the United States was 88%dthe nine months ended
October 3, 2009. All of our revenues to date Hasen denominated in U.S. dollars. We believedhatjority of our revenues will continue
to be derived from customers outside of the Un8eates.

The sales cycle for our ICs can be as long as I#thmear more. An additional three to six monthsnare are usually required before a
customer ships a significant volume of devices ihedrporate our ICs. Due to this lengthy saledesywe typically experience a significant
delay between incurring research and developmehsalting, general and administrative expensestlamdorresponding sales.
Consequently, if sales in any quarter do not owthen expected, expenses and inventory levels dmultilsproportionately high, and our
operating results for that quarter and, potentjdilfure quarters would be adversely affected. éduer, the amount of time between initial
research and development and commercializatiornpobduct, if ever, can be substantially longer tti@nsales cycle for the product.
Accordingly, if we incur substantial research aegdelopment costs without developing a commerciligcessful product, our operating
results, as well as our growth prospects, coulddwersely affected.

Because many of our ICs are designed for use iswnar products such as televisions, personal viglsarders, set-top boxes, portable
navigation devices and mobile handsets, we expatthie demand for our products will be typicallfpject to some degree of seasonal
demand. However, rapid changes in our marketsaarabs our product areas make it difficult forais¢curately estimate the impact of
seasonal factors on our business.

Results of Operations
The following describes the line items set forttour Condensed Consolidated Statements of Income:

Revenues. Revenues are generated almost exclusively bg séleur ICs. We recognize revenue on sales wher e following criteria

are met: 1) there is persuasive evidence thatrangement exists, 2) delivery of goods has occuB¥the sales price is fixed or
determinable, and 4) collectibility is reasonakdguared. Generally, we recognize revenue from ptoghles to direct customers and contract
manufacturers upon shipment. Certain of our sakesmade to distributors under agreements allowartain rights of return and price
protection on products unsold by distributors. Adiagly, we defer the revenue and cost of revenusuzh sales until the distributors sell
product to the end customer. Our products typicadiry a one-year replacement warranty. Replan&iteve been insignificant to date.
Our revenues are subject to variation from periogdriod due to the volume of shipments made wishjreriod, the mix of products we sell
and the prices we charge for our products. Themagority of our revenues were negotiated at gribat reflect a discount from the list
prices for our products. These discounts are rfade variety of reasons, including: 1) to estabbsrelationship with a new customer, 2) as
an incentive for customers to purchase produdarger volumes, 3) to provide profit margin to alistributors who resell our products or 4)
in response to competition. In addition, as a pobanatures, we expect that the average sellireg fforr such product will decline due to the
greater availability of competing products. Ouilipbto increase revenues in the future is depahda increased demand for our established
products and our ability to ship larger volumeshafse products in response to such demand, agsvellr ability to develop or acquire new
products and subsequently achieve customer acaeptdmewly introduced products.

Cost of Revenues. Cost of revenues includes the cost of purchasmighed silicon wafers processed by independamdoies; costs
associated with assembly, test and shipping ofktiposducts; costs of personnel and equipment agsdowvith manufacturing support,
logistics and quality assurance; costs of softwayalties and amortization of purchased softwatieeintellectual property license costs and
certain acquired intangible assets; an allocatetignoof our occupancy costs; and allocable deptemri of testing equipment and leasehold
improvements.
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Research and Development.Research and development expense consists dsirohpgersonnel-related expenses, including stock
compensation, new product mask, wafer, packagidgest costs, external consulting and servicescastortization of purchased software,
equipment tooling, equipment depreciation, amdtittmeof acquired intangible assets, as well asllacated portion of our occupancy costs
for such operations. Research and developmenitagiinclude the design of new products and safewrefinement of existing products &
design of test methodologies to ensure compliaritenequired specifications.

Selling, General and Administrative. Selling, general and administrative expense stsgrimarily of personnel-related expenses,
including stock compensation, related allocablgiporof our occupancy costs, sales commissionsdependent sales representatives,
applications engineering support, professional,fpatent litigation legal fees, costs related toaating our headquarters and promotional
marketing expenses.

In-Process Research and Development.In-process research and development (IPR&D) reptesequired technology resulting from
business combinations that had not achieved teopiuall feasibility as of the acquisition closingeland had no alternative future use. For
acquisitions occurring prior to fiscal 2009, thessts were expensed on the date of acquisitiominBig in fiscal 2009, IPR&D acquired in
business combinations is recorded as an indefiiniée-intangible asset at fair value. The ass&tssed for impairment through its complet
and then amortized over its useful life.

Interest Income. Interest income reflects interest earned on ashgccash equivalents and investment balances.
Interest Expense. Interest expense consists of interest on ourt stmal long-term obligations.

Other Income (Expense), Net. Other income (expense), net reflects foreignesway remeasurement adjustments and gains on thesdis
of fixed assets.

Provision for Income Taxes. Provision for income taxes includes both domemtid foreign income taxes at the applicable stajuttes
adjusted for non-deductible expenses (includingréign of our stock compensation), research an@ldgment tax credits, interest income
from tax-exempt investments and interest and piesailated to unrecognized tax benefits.
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The following table sets forth our Condensed Cadatéd Statements of Income data as a percentageeariues for the periods
indicated:

Three Months Ended Nine Months Ended
October 3, October 4, October 3, October 4,
2009 2008 2009 2008

Revenue! 100.(% 100.(% 100.(% 100.(%
Cost of revenue 35.€ 38.¢ 37.4 38.1
Gross margir 64.£ 61.1 62.€ 61.¢
Operating expense

Research and developm 20.€ 227 24.¢ 23.5

Selling, general and administrati 221 22.¢ 24.¢ 23.7

In-process research and developn — 9.C — 3.2
Operating expenss 43.5 54.€ 49.7 50.2
Operating incom: 21.1 6.5 12.€ 11.7
Other income (expense

Interest incomu 04 1.8 0.6 2.8

Interest expens (0.0 0.2 (0.0 (0.2)

Other income (expense), r 0.C (0.0 0.1 (0.2
Income before income tax 21.t 8.2 13.€ 14.2
Provision for income taxe 3.7 7.2 3.1 5.8
Net income 17.8% 1.C% 10.5% 8.4%
Revenues

Three Months Ended Nine Months Ended
October 3, October 4, % October 3, October 4, %

(in millions) 2009 2008 Change Change 2009 2008 Change Change
Revenue:! $ 125¢ $ 113t 3 12.4 11.(% $ 313¢ $ 3162 $ (2.5) (0.89%

The growth in the sales of our products in the meteree month period was driven primarily by iresed revenues from our RF and
broad-based product groups. Unit volumes of oadpcts increased compared to the three and ninghsiended October 4, 2008 by 16.8%
and 15.6%, respectively. Average selling pricesekesed during the same periods by 4.4% and 13&%ectively. In general, as our
products become more mature, we expect to experi@gecreases in average selling prices. We antiicthat newly announced, higher
priced, next generation products and product davies will offset these decreases to some degree.

Gross Margin

Three Months Ended Nine Months Ended
October 3, October 4, % October 3, October 4, %
(in millions) 2009 2008 Change Change 2009 2008 Change Change
Gross margir $ 81C $ 69.% $ 11.7 16.9% $ 1965 $ 1957 $ 0.8 0.4%
Percent of revent 64.4% 61.1% 62.€% 61.9%

The increase in the dollar amount of gross marngithé recent three month period was primarily dueur increased sales. The increase
in gross margin as a percent of revenue in thentdbeee month period was primarily due to a charfg®l.4 million to record inventory
acquired from Integration Associates at fair valueing the three months ended October 4, 2008,dugmments in our inventory management
and manufacturing cost reductions. We may continwexperience declines in the average sellingepraf certain of our products. This
downward pressure on gross margin as a percenfageamues may be offset to the extent we aretablk) introduce higher margin new
products and gain market share with our ICs; 2)eaghlower production costs from our wafer supgliend third-party assembly and test
subcontractors; 3) achieve lower production costaupit as a result of improved yields throughdwat manufacturing process; or 4) reduce
logistics costs.
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Research and Development

Three Months Ended Nine Months Ended
October 3, October 4, % October 3, October 4, %
(in millions) 2009 2008 Change  Change 2009 2008 Change Change
Research andevelopmen $ 25¢ % 25 $ 01 0.5% $ 77.¢ % 73.6 $ 4C 5.4%
Percent of revent 20.6% 22.1% 24.% 23.2%

The increase in research and development experise recent nine month period was principally duart increase of $4.1 million for
personnel-related expenses, including personnéd essociated with the acquisition of Integrati@sdéciates. We expect that research and
development expense will remain relatively stablalsolute dollars, but may fluctuate somewhattduke timing of certain items related to
new product development initiatives, such as maskveafer costs. In addition, research and devedopraxpense will fluctuate as a
percentage of revenues due to changes in sales.

Significant recent development projects includegkpansion of our AnyRate Precision Clock family with a low jitter clogenerator fo
broadcast video applications, a silicon hybrid Tddr that supports both analog and digital broaddasa single device, a family of ProSLIC
single channel telephony ICs for broadband netwgyldquipment, a family of ISOpro high-performartigjtal isolators, a family of high
pin-count capacitive touch-sense microcontrollerscbst-sensitive embedded systems, the EZRadioftRt2dded wireless radio family, the
expansion of our Any-Rate Precision Clock familyyeav family of clock generators and buffers, andnéegrated automotive AM/FM radio
receiver IC. We also further expanded our micréxdier portfolio.

Selling, General and Administrative

Three Months Ended Nine Months Ended
October 3, October 4, % October 3, October 4, %
(in millions) 2009 2008 Change  Change 2009 2008 Change  Change
Selling, general anadministrative $ 286 $ 25¢ $ 27 10.2% $ 78z $ 75.C $ 3.2 4.2%
Percent of revent 22.1% 22.%% 24.%% 23.71%

The increase in selling, general and administraix@ense in the recent three and nine month pewadsprincipally due to increases of
$2.5 million and $3.3 million for personnel-relatexbenses, including personnel costs associatédtmgtacquisition of Integration
Associates, respectively. We expect that selljggeral and administrative expense will remaintiradly stable in absolute dollars in future
periods and may fluctuate as a percentage of regduwe to changes in sales.

In-Process Research and Development

In-process research and development (IPR&D) recbimeonnection with the acquisition of Integratiéssociates was $10.3 million for
the three and nine months ended October 4, 2068.IHR&D projects included optoelectronic, powerd aadio transmitter and transceiver
technologies. The optoelectronic projects are figemhfrared data communications and proximityseg. The power projects enable AC-
DC conversion in power supply systems. The ragingmitters and transceivers projects enable tivedgof data over proprietary, short
range wireless links. The fair value of each prbyeas determined using the income approach. @wunt rate applicable to the cash flows
was 20%. This rate reflects the weighted-averageaf capital and the risks inherent in the depelent process.

There was no acquisition of IPR&D for the three aimte months ended October 3, 2009.
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Interest Income

Three Months Ended Nine Months Ended
October 3, October 4, October 3, October 4,
(in millions) 2009 2008 Change 2009 2008 Change
Interest incom $ 0t $ 21 $ 1.6) $ 21 % 92 $ (7.2)

The decrease in interest income for the recenétanel nine month periods was due to lower inteetst on the underlying instruments
and lower average cash and investment balances.

Interest Expense

Interest expense was $0.1 million and $0.2 milfemthe three and nine months ended October 3,,2@8pectively, as compared to $0.1
million and $0.3 million for the three and nine nimhended October 4, 2008, respectively.

Other Income (Expense), Net

Other income (expense), net was $8 thousand alddilion for the three and nine months ended Oetd) 2009, as compared $(43)
thousand and $(0.5) million for the three and mmanths ended October 4, 2008, respectively.

Provision for Income Taxes

Three Months Ended Nine Months Ended
October 3, October 4, October 3, October 4,
(in millions) 2009 2008 Change 2009 2008 Change
Provision for income taxe $ 4€ $ 81 § 3.5 $ 98 $ 184 % (8.6
Effective tax rate 17.(% 87.6% 23.(% 40.8%

The effective tax rates for both the three and niwaths ended October 3, 2009 decreased from thiepa@riods, primarily due to the
intercompany license of certain technology andrihre-deductible write-off of in-process research dadelopment costs during the three
months ended October 4, 2008, both of which wdetae to the acquisition of Integration Associat@slditionally, the effective tax rates for
both the three and nine months ended October 3 @80reased due to an increase in the foreigrataxbenefit. The impact of these items
was partially offset by the decrease in the reduatif the liability for unrecognized tax benefits.

The effective tax rates for each of the periodsgmnéed differ from the federal statutory rate d¥a38ue to the amount of income earne
foreign jurisdictions where the tax rate may bedothan the federal statutory rate, the limitedudbdiddility of stock compensation expense
and other permanent items including changes ttiahgity for unrecognized tax benefits.

Business Outlook

We expect revenues in the fourth quarter of fi2€&l9 to be in the range of $124 to $129 milliomurtRermore, we expect our diluted
earnings per share to be in the range of $0.40 #3$%

Liquidity and Capital Resources

Our principal sources of liquidity as of Octobe2809 consisted of $378.0 million in cash, cashwedents and short-term investments.
Our short-term investments consist primarily of Lj8vernment agency bonds and discount notes, @gbonds, municipal bonds, U.S.
treasury bills, U.S. government bonds, commeraglep, international government bonds and auctitesecurities purchased through UBS
(“UBS auction-rate securities”).
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Our long-term investments consist of non-UBS auctiate securities. Early in fiscal 2008, auctiérsmany of our auction-rate
securities failed because sell orders exceedeafulers. As of October 3, 2009, we held $51.6 orilpar value auction-rate securities, all of
which experienced failed auctions. The securhis previously been valued using quoted pricestiv@markets. When the auctions began
to fail, quoted prices for the securities were oragler observable. As such, we changed our fairevaleasurement methodology for all
auction-rate securities from quoted prices in &ctharkets to a cash flow model. The assumptiond insgreparing the discounted cash flow
model include estimates for interest rates, amotinash flows, expected holding periods of the g&es and a discount to reflect our
inability to liquidate the securities.

The underlying assets of our auction-rate secara@@sisted of student loans and municipal borfdsha@h $47.6 million were
guaranteed by the U.S. government and the rema$dr@million were privately insured. As of Octol3 2009, $40.6 million of the
auction-rate securities had credit ratings of A&A,0 million had credit ratings of AA and $7.0 nuh had a credit rating of BBB. These
securities had contractual maturity dates rangiomf2025 to 2046 and were yielding 0.51% to 2.8%¥year at October 3, 2009. We are
receiving the underlying cash flows on all of ouction+ate securities. The principal amounts associai#ufailed auctions are not expec
to be accessible until a successful auction octliesissuer redeems the security, a buyer is fountside of the auction process or the
underlying securities mature. We are unable tdiptéf these funds will become available beforeittmaturity dates.

In November 2008, we entered into an agreementWBB AG, which provides us certain rights to selldBS the auction-rate securities
which were purchased through them. As of Octob@089, we held $24.2 million par value auctiorers¢curities purchased from UBS. We
have the option to sell these securities to UB@aatvalue from June 30, 2010 through July 2, 2QdBS, at its discretion, may purchase or
sell these securities on our behalf at any timeigeal we receive par value for the securities sdlbe issuers of the auction-rate securities
continue to have the right to redeem the secumdidgkeir discretion. The agreement allows forabetinuation of the accrual and payment of
interest due on the securities. The agreementpatsades us with access to loans of up to 75%efharket value of the unredeemed
securities until June 30, 2010. These loans woaltdy interest rates which would be consistent withinterest income on the related auction-
rate securities. As of October 3, 2009, we hatbans outstanding under this agreement.

We do not expect to need access to the capitadsepted by any of our auction-rate securities poidheir maturities. We do not intend
to sell, and we believe that it is not more likeign not that we will be required to sell, our MdBS investments before their anticipated
recovery in market value or final settlement atuhderlying par value. See NoteR3nancial Instruments to the Condensed Consolidated
Financial Statements for additional information.

Net cash provided by operating activities was $m8ilRon during the nine months ended October 2&ompared to net cash provided
of $81.1 million during the nine months ended Oetof, 2008. Operating cash flows during the nimatins ended October 3, 2009 reflect
our net income of $32.8 million, adjustments of $4&iillion for depreciation, amortization, deferiedome taxes, stock compensation and
in-process research and development, and a neba#itw of $2.7 million due to changes in our cgitérg assets and liabilities.

Accounts receivable increased to $61.5 million etober 3, 2009 from $36.1 million at January 3,200The increase in accounts
receivable resulted primarily from an increaseeivenues during the three months ended October03, @mpared to the three months ended
January 3, 2009. Our average days sales outsta(idB0O) increased to 44 days at October 3, 2008 88 days at January 3, 2009.

Inventory increased to $33.5 million at Octobe2@09 from $28.3 million at January 3, 2009. Oweintory level is primarily impacted
by our need to make purchase commitments to supmextasted demand and variations between foretasig actual demand. Our average
days of inventory (DOI) was 67 days at October@®and 65 days at January 3, 2009.
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Net cash used in investing activities was $111l#aniduring the nine months ended October 3, 2@@®pared to net cash provided of
$47.4 million during the nine months ended Octahe2008. The decrease was principally due to arease of $219.5 million in net outflo
for purchases of investments and the receipt of3bddllion previously held in escrow in connectiaith the sale of the Aero product lines
during the nine months ended October 4, 2008, offfiga payment of $74.6 million for the acquisitiohintegration Associates during the
nine months ended October 4, 2008.

We anticipate capital expenditures of approxima®dl9 to $12 million for fiscal 2009. Additionallgs part of our growth strategy, we
expect to evaluate opportunities to invest in @ua® other businesses, intellectual property ohitelogies that would complement or exp:
our current offerings, expand the breadth of ourkeid or enhance our technical capabilities.

Net cash provided by financing activities was $1fiBion during the nine months ended October 2&ompared to net cash used of
$241.6 million during the nine months ended Octahe2008. The increase was principally due toaetese of $233.7 million for
repurchases of our common stock and an increa$&87 million from proceeds from the issuance ohown stock. In July 2007 and
October 2008, our Board of Directors authorizedypans to repurchase up to $400 million and $100anibf our common stock,
respectively.

Our future capital requirements will depend on méagtors, including the rate of sales growth, madazeptance of our products, the
timing and extent of research and development praj@otential acquisitions of companies or tecbgigls and the expansion of our sales and
marketing activities. We believe our existing casld investment balances are sufficient to meetapital requirements through at least the
next 12 months, although we could be requiredpaictelect, to seek additional funding prior totttime. We may enter into acquisitions or
strategic arrangements in the future which alsdccorquire us to seek additional equity or debarficing.

Critical Accounting Policies and Estimates

The preparation of financial statements and accogipg notes in conformity with U.S. generally acmgbaccounting principles requir
that we make estimates and assumptions that dffee@mounts reported. Changes in facts and cirteunoss could have a significant impact
on the resulting estimated amounts included irfittencial statements. We believe the followindical accounting policies affect our more
complex judgments and estimates. We also have ptiieies that we consider to be key accountinicy@s, such as our policies for revenue
recognition, including the deferral of revenues aast of revenues on sales to distributors; howekiese policies do not meet the definition
of critical accounting estimates because they d@aperally require us to make estimates or judgsémat are difficult or subjective.

Inventory valuatior— We assess the recoverability of inventories tghothe application of a set of methods, assumptmasestimates. In
determining net realizable value, we write dowreintory that may be slow moving or have some formlsolescence, including inventory
that has aged more than 12 months. We also atigistaluation of inventory when its standard coseeds the estimated market value. We
assess the potential for any unusual customemehased on known quality or business issues aietoff inventory losses for scrap or non-
saleable material. Inventory not otherwise idésdito be written down is compared to an assessofenir 12-month forecasted demand.
The result of this methodology is compared agdmsiproduct life cycle and competitive situationshie marketplace to determine the
appropriateness of the resulting inventory levé&@emand for our products may fluctuate significatver time, and actual demand and
market conditions may be more or less favorabla thase that we project. In the event that acleatand is lower or market conditions are
worse than originally projected, additional invewytarite-downs may be required.
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Stock compensatioa- We recognize the fair-value of stock-based corsption transactions in the Consolidated Statemfdimcome. The

fair value of our stock-based awards is estimate¢deadate of grant using the Black-Scholes oppiacing model. The Black-Scholes
valuation calculation requires us to estimate k&suenptions such as future stock price volatiligpexted terms, risk-free rates and dividend
yield. Expected stock price volatility is basedimplied volatility from traded options on our sko@ the marketplace and historical volatil

of our stock. The expected term of options graigetkrived from an analysis of historical exersiaad remaining contractual life of stock
options, and represents the period of time thaboptgranted are expected to be outstanding. iSkdree rate is based on the U.S. Treasury
yield curve in effect at the time of grant. We @anever paid cash dividends, and do not current§nd to pay cash dividends, and thus t
assumed a 0% dividend yield. In addition, we aguired to estimate the expected forfeiture ratunfstock grants and only recognize the
expense for those shares expected to vest. Haual experience differs significantly from the@sptions used to compute our stock-based
compensation cost, or if different assumptions heeh used, we may have recorded too much or teodfockbased compensation cost. !
Note 7,Stockholders’ Equity and Stock-Based Compensatiothe Condensed Consolidated Financial Statesrient further discussion on
stock-based compensation.

Investments in aucti-rate securities— We determine the fair value of our auction-isgeurities using a discounted cash flow model. The
assumptions used in preparing the discounted ¢asimfiodel include estimates for interest rates, amof cash flows, expected holding
periods of the securities and a discount to refdectinability to liquidate the securities. Foetavailable-for-sale auction-rate securities, & th
calculated value is below the carrying amount efghcurities, we then determine if the declinealue is other-than-temporary. We consider
various factors in determining whether an impairhigmther-than-temporary, including the severitg auration of the impairment, changes
in underlying credit ratings, forecasted recovey, intent to sell or the likelihood that we wolid required to sell the investment before its
anticipated recovery in market value and the priibakhat the scheduled cash payments will corgito be made. When we conclude the
other-thantemporary impairment has resulted due to credgdssthe difference between the fair value anddheying value is recorded as
impairment charge in the Consolidated Statemeihtadfme. All other impairments are recorded in acolated other comprehensive loss.

Impairment of goodwill and other lo-lived assets— We review long-lived assets which are held aretluscluding fixed assets and
purchased intangible assets, for impairment whanehanges in circumstances indicate that the gegrgimount of the assets may not be
recoverable. Such evaluations compare the carpsmgunt of an asset to future undiscounted net fbasis expected to be generated by the
asset over its expected useful life and are sicpnifily impacted by estimates of future prices asldmes for our products, capital needs,
economic trends and other factors which are inhgrédifficult to forecast. If the asset is congidé to be impaired, we record an impairment
charge equal to the amount by which the carryidgevaf the asset exceeds its fair value determiyegither a quoted market price, if any, or
a value determined by utilizing a discounted cémlv fechnique.

We test our goodwill for impairment annually aghué first day of our fourth fiscal quarter and ieirim periods if certain events occur
indicating that the carrying value of goodwill mbg impaired. The goodwill impairment test is a 4step process. The first step of the
impairment analysis compares our fair value torairbook value. In determining fair value, the aodmg guidance allows for the use of
several valuation methodologies, although it stgtested market prices are the best evidence of#dire. If the fair value is less than the net
book value, the second step of the analysis coraghesimplied fair value of our goodwill to its cging amount. If the carrying amount of
goodwill exceeds its implied fair value, we recagnan impairment loss equal to that excess amount.
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Income taxe— We are required to estimate income taxes in e&the jurisdictions in which we operate. Thisgees involves estimating
the actual current tax liability together with assiag temporary differences in recognition of ineofioss) for tax and accounting purposes.
These differences result in deferred tax assetdialitities, which are included in our ConsolidatBalance Sheet. We then assess the
likelihood that the deferred tax assets will beokered from future taxable income and, to the extenbelieve that recovery is not likely, we
establish a valuation allowance against the deddee asset.

We recognize liabilities for uncertain tax posisdpmased on a two-step process. The first stepresgus to determine if the weight of
available evidence indicates that the tax positias met the threshold for recognition; therefore must evaluate whether it is more likely
than not that the position will be sustained onitiritluding resolution of any related appealditigation processes. The second step
requires us to measure the tax benefit of the ¢&itipn taken, or expected to be taken, in an iretam return as the largest amount that is
more than 50% likely of being realized upon ultimmaéttlement. This measurement step is inhereathplex and requires subjective
estimations of such amounts to determine the pitityads§ various possible outcomes. Weeealuate the uncertain tax positions each qu
based on factors including, but not limited to,rdpas in facts or circumstances, changes in taxdapirations of statutes of limitation,
effectively settled issues under audit, and newtaativity. Such a change in recognition or measient would result in the recognition of a
tax benefit or an additional charge to the tax miow in the period.

Although we believe the measurement of our liabsifor uncertain tax positions is reasonable,ssm@@nce can be given that the final
outcome of these matters will not be different thdmat is reflected in the historical income taxyistons and accruals. If additional taxes are
assessed as a result of an audit or litigaticcgutd have a material effect on our income tax jgion and net income in the period or periods
for which that determination is made. We operatéiwimultiple taxing jurisdictions and are subjezhudit in these jurisdictions. These
audits can involve complex issues which may reqairextended period of time to resolve and coudlten additional assessments of
income tax. We believe adequate provisions foonme taxes have been made for all periods.

Recent Accounting Pronouncements

In April 2009, the Financial Accounting StandardsaBl (FASB) issued the following:

»  FASB Accounting Standards Codification (ASC) 8206H) formerly FSP FAS No. 157-Betermining Fair Value When the
Volume and Level of Activity for the Asset or LliabHave Significantly Decreased and Identifyingisactions That Are Not
Orderly, provides additional guidance for estimating faitue when the volume and level of activity for tHeset or liability have
significantly decreased. This ASC also includesigntce on identifying circumstances that indicatieasaction is not orderly.

e FASB ASC 320-10-65, formerly FSP No. FAS 115-2 &A& 124-2 Recognition and Presentation of Other-Than-Temporar
Impairments amends the other-than-temporary impairment guielam U.S. GAAP for debt securities to make thelgace more
operational and to improve the presentation ancatisre of other-than-temporary impairments on @it equity securities in the
financial statements.

e FASB ASC 825-10-65, formerly FSP No. FAS 107-1 afRB 28-1,Interim Disclosures about Fair Value of Financiaktruments
requires disclosures about fair value of finaniriatruments for interim reporting periods of publitraded companies as well as in
annual financial statements.

These ASCs are effective for reporting periods eqdifter June 15, 2009 and were adopted by us oh%[2009. The adoption of the
ASCs did not have a material impact on our findrsti@ements.
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In June 2008, the FASB issued FASB ASC 260-10-dsnérly FSP EITF 03-6-Determining Whether Instruments Granted in Share-
Based Payment Transactions Are Participating S¢iest ASC 260-10-45 provides that unvested share-bpagahent awards that contain
nonforfeitable rights to dividends or dividend egiéents (whether paid or unpaid) are participatagurities and shall be included in the
computation of earnings per share pursuant towtbectass method described in FASB ASC 2B8rnings per Share ASC 260-10-45 is
effective for financial statements issued for flgezars beginning after December 15, 2008 andimtperiods within those years on a
retrospective basis. We adopted ASC 260-10-4beabéginning of fiscal 2009. The adoption did Imate a material impact on our financial
statements.

Qualitative and Quantitative Disclosures about Marlet Risk
Interest Incom:

Our investment portfolio includes cash, cash edaiwa, short-term investments and long-term investisi Our main investment
objectives are the preservation of investment ahpitd the maximization of aftéax returns on our investment portfolio. Our ierincome
is sensitive to changes in the general level of Uht®rest rates. Based on our investment poottadildings as of October 3, 2009, an
immediate 100 basis point decline in the yieldsfach instruments would decrease our annual interesine by approximately $3.9 million.
We believe that our investment policy is consergtboth in the duration of our investments andctteglit quality of the investments we hc

Headquarters Lease Re

We are exposed to interest rate fluctuations imtirenal course of our business, including throughamrporate headquarters leases.
base rents for these leases are calculated usiagadle interest rate based on the three-montlORB We have entered into interest rate
swap agreements with notional values of $44.3 amilind $50.1 million and, effectively, fixed ther@ayment amounts on these leases
through March 2011 and March 2013, respectivellge fair value of the interest rate swap agreemar@ctober 3, 2009 was a $5.2 million
obligation.

Investments in Aucti-rate Securities

Beginning in fiscal 2008, auctions for many of awiction-rate securities failed because sell ordecseded buy orders. As of October 3,
2009, we held $51.6 million par value auction-isgeurities, all of which experienced failed aucsioMhe principal associated with failed
auctions are not expected to be accessible ustiteessful auction occurs, the issuer redeemstheises, a buyer is found outside of the
auction process or the underlying securities mate are unable to predict if these funds will beeaavailable before their maturity dates.
Additionally, if we determine that an other-thamagorary decline in the fair value of any of our idatsle-for-sale auction-rate securities has
occurred, we may be required to adjust the carryaige of the investments through an impairmentgdaln November 2008, we entered
into an agreement with UBS, which provides us @ertights to sell to UBS the auction-rate secusiti¢ehich were purchased through them.
As of October 3, 2009, we held $24.2 million paluesauctionrate securities purchased from UBS. We have thierofo sell these securiti
to UBS at par value from June 30, 2010 through 2uB012. See Note Bjnancial Instruments to the Condensed Consolidated Financial
Statements for additional information.

Available Information

Our website address is www.silabs.com. Our anregdrt on Form 10-K, quarterly reports on Form 1,c@rent reports on Form 8-K
and amendments to those reports filed or furnigheduant to Section 13(a) or 15(d) of the Securifirchange Act of 1934 are available
through the investor relations page of our intemebsite free of charge as soon as reasonablyigable after we electronically file such
material with, or furnish it to, the Securities aixichange Commission (SEC). Our website and tfoermation contained therein or
connected thereto are not intended to be incorpdiato this Quarterly Report on Form 10-Q.
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ltem 3. Quantitative and Qualitative Disclosures Aout Market Risk

Information related to quantitative and qualitatilisclosures regarding market risk is set fortMamagement’s Discussion and Analysis
of Financial Condition and Results of Operationdemtem 2 above. Such information is incorpordigdeference herein.

Iltem 4. Controls and Procedures

We have performed an evaluation under the supervesind with the participation of our managemerdiding our Chief Executive
Officer (CEO) and Chief Financial Officer (CFO), thie effectiveness of our disclosure controls amtgdures, as defined in Rule 13a-15
(e) under the Securities Exchange Act of 1934 fikehange Act). Based on that evaluation, our mameegpt, including our CEO and CFO,
concluded that our disclosure controls and proesiurere effective as of October 3, 2009 to prow@esonable assurance that information
required to be disclosed by us in the reports filedubmitted by us under the Exchange Act is sty processed, summarized and reported
within the time periods specified in the SEC’s sudand forms. Such disclosure controls and proesdaclude controls and procedures
designed to ensure that information required tdibelosed is accumulated and communicated to onageament, including our CEO and
CFO, to allow timely decisions regarding requirésttbsures. There was no change in our internatrots during the fiscal quarter ended
October 3, 2009 that materially affected, or isscaeably likely to materially affect, our internardrols over financial reporting.

Part Il. Other Information
Item 1. Legal Proceedings
Securities Litigation

On December 6, 2001, a class action complaintifdations of U.S. federal securities laws was filedhe United States District Court
for the Southern District of New York against us,if of our officers individually and the three istment banking firms who served as
representatives of the underwriters in connectigh wur initial public offering of common stock.h& Consolidated Amended Complaint
alleges that the registration statement and praspéar our initial public offering did not discleshat (1) the underwriters solicited and
received additional, excessive and undisclosed dssioms from certain investors, and (2) the undiéens had agreed to allocate shares @
offering in exchange for a commitment from the oustrs to purchase additional shares in the aftdehat pre-determined higher prices.
The Complaint alleges violations of the Securifies of 1933 and the Securities Exchange Act of 19BHe action seeks damages in an
unspecified amount and is being coordinated witbr@ximately 300 other nearly identical actionsdilggainst other companies. A court
order dated October 9, 2002 dismissed without gieguour four officers who had been named indivijuaOn December 5, 2006, the
Second Circuit vacated a decision by the Distristn€ granting class certification in six of the cdinated cases, which are intended to serve
as test, or “focus” cases. The plaintiffs selettebe six cases, which do not include us. Onl&p2007, the Second Circuit denied a
petition for rehearing filed by the plaintiffs, babted that the plaintiffs could ask the Districiugt to certify more narrow classes than those
that were rejected.

The parties in the approximately 300 coordinatesksaincluding us, the underwriter defendantsénctass action lawsuit, and the
plaintiff class in the class action lawsuit, reathesettlement. The insurers for the issuer defietsdn the coordinated cases will make the
settlement payment on behalf of the issuers, inefuds. On October 5, 2009, the Court granted iparoval of the settlement. The thirty
day deadline to appeal the final approval ordek stért to run when the judgment is filed. Thegauent has not yet been filed. A group of
three objectors has filed a petition to the Seddimduit seeking permission to appeal the Distriou@'s final approval order on the basis that
the settlement class is broader than the classqudy rejected by the Second Circuit in its Decenth, 2006 order vacating the District
Court’s order certifying classes in the focus cases

As the litigation process is inherently uncertae, are unable to predict the outcome of the abegeribed matter if the approval of the
settlement is appealed and the settlement doesungte the appeal. While we do maintain liabilitgurance, we could incur losses that are
not covered by our liability insurance or that ee@¢he limits of our liability insurance. Suchdes could have a material impact on our
business and our results of operations or finampxaltion.

Other
We are involved in various other legal proceeditings have arisen in the normal course of businégile the ultimate results of these
matters cannot be predicted with certainty, we aloexpect them to have a material adverse effeth@mronsolidated financial position or

results of operations.
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Item 1A. Risk Factors
Risks Related to our Business

We may not be able to maintain our historical growh and may experience significant period-to-periodlfictuations in our revenues
and operating results, which may result in volatilty in our stock price

Although we have generally experienced revenue tgrawour history, we may not be able to sustais ¢ginowth. We may also
experience significant period-to-period fluctuasan our revenues and operating results in thedutue to a number of factors, and any such
variations may cause our stock price to fluctudtesome future period our revenues or operatisglte may be below the expectations of
public market analysts or investors. If this osguur stock price may drop, perhaps significantly.

A number of factors, in addition to those citedther risk factors applicable to our business, oatribute to fluctuations in our
revenues and operating results, including:

e The timing and volume of orders received from austomers;
e The timeliness of our new product introductions #mrate at which our new products may cannibalizeolder products;

e  The rate of acceptance of our products by our custs, including the acceptance of new products & develop for integration in
the products manufactured by such customers, wichefer to as “design wins”;

* The time lag and realization rate between “desigrs\and production orders;
*  The demand for, and life cycles of, the product®iporating our ICs;
e The rate of adoption of mixed-signal ICs in the ke&s we target;

»  Deferrals or reductions of customer orders in uaiton of new products or product enhancements fus or our competitors or
other providers of ICs;

»  Changes in product mix;

*  The average selling prices for our products coutppuddenly due to competitive offerings or coritjwet predatory pricing,
especially with respect to our mobile handset andem products;

e The average selling prices for our products gehedaicline over time;

e Changes in market standards;

* Impairment charges related to inventory, equipneerther long-lived assets;

»  The software used in our products, including sofenarovided by third-parties, may not meet the sesur customers;
»  Significant legal costs to defend our intellectpdperty rights or respond to claims against ud; an

e The rate at which new markets emerge for produetang currently developing or for which our deségpertise can be utilized to
develop products for these new markets.
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The markets for mobile handsets, consumer elecisppatellite set-top boxes and VolP applicatiorscharacterized by rapid
fluctuations in demand and seasonality that reswdorresponding fluctuations in the demand for puaducts that are incorporated in such
devices. Additionally, the rate of technology guemce by our customers results in fluctuating dehfar our products as customers are
reluctant to incorporate a new IC into their pradumtil the new IC has achieved market accepta@uee a new IC achieves market
acceptance, demand for the new IC can quickly ecat to a point and then level off such that réystorical growth in sales of a product
should not be viewed as indicative of continuedrfeitgrowth. In addition, demand can quickly deelior a product when a new IC produc
introduced and receives market acceptance. Dtietearious factors mentioned above, the resulegfprior quarterly or annual periods
should not be relied upon as an indication of ature operating performance.

If we are unable to develop or acquire new and entmezed products that achieve market acceptance in &tely manner, our operating
results and competitive position could be harmed

Our future success will depend on our ability tduge our dependence on a few products by develapiagquiring new ICs and product
enhancements that achieve market acceptancenrelytand cost-effective manner. The developmemigéd-signal ICs is highly complex,
and we have at times experienced delays in compl¢hie development and introduction of new prodaots product enhancements.
Successful product development and market acceptammur products depend on a number of factochyding:

*  Requirements of customers;

»  Accurate prediction of market and technical requiats;

»  Timely completion and introduction of new designs;

»  Timely qualification and certification of our ICerfuse in our customers’ products;

e« Commercial acceptance and volume production optbducts into which our ICs will be incorporated;

* Availability of foundry, assembly and test capagity

»  Achievement of high manufacturing yields;

*  Quality, price, performance, power use and sizeunfproducts;

*  Availability, quality, price and performance of cpating products and technologies;

e Our customer service, application support capésliand responsiveness;

e Successful development of our relationships witisteag and potential customers;

e Technology, industry standards or end-user pretererand

»  Cooperation of third-party software providers and ®emiconductor vendors to support our chips withsystem.

We cannot provide any assurance that products widchecently have developed or may develop in titeré will achieve market
acceptance. We have introduced to market or adevelopment of many ICs. If our ICs fail to aclienarket acceptance, or if we fail to
develop new products on a timely basis that achieaket acceptance, our growth prospects, operegsgigts and competitive position could

be adversely affected.
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We are subject to credit risks related to our acconts receivable

We do not generally obtain letters of credit oresthecurity for payment from customers, distribsitor contract manufacturers.
Accordingly, we are not protected against accotatsivable default or bankruptcy by these entiti€lse current economic situation could
increase the likelihood of such defaults and baptkias. Our ten largest customers or distributepsesent a substantial majority of our
accounts receivable. If any such customer oriligr, or a material portion of our smaller custsmor distributors, were to become
insolvent or otherwise not satisfy their obligasdo us, we could be materially harmed.

Our research and development efforts are focused amlimited number of new technologies and productand any delay in the
development, or abandonment, of these technologies products by industry participants, or their fail ure to achieve market
acceptance, could compromise our competitive poti

Our ICs are used as components in electronic dewicearious markets. As a result, we have devatetlexpect to continue to devote a
large amount of resources to develop products basesw and emerging technologies and standartisiithde commercially introduced in
the future. Research and development expensegdiivéinnine months ended October 3, 2009 was $7iliBrmor 24.8% of revenues. A
number of large companies are actively involvethandevelopment of these new technologies and atdad Should any of these companies
delay or abandon their efforts to develop comméycivailable products based on new technologiesstandards, our research and
development efforts with respect to these techriefognd standards likely would have no apprecialige. In addition, if we do not
correctly anticipate new technologies and standamds the products that we develop based on thesetechnologies and standards fail to
achieve market acceptance, our competitors magttertable to address market demand than we wdtidhermore, if markets for these
new technologies and standards develop later tiaanticipate, or do not develop at all, demandforproducts that are currently in
development would suffer, resulting in lower saléthese products than we currently anticipate.

We depend on a limited number of customers for a dustantial portion of our revenues, and the loss ofyr a significant reduction in
orders from, any key customer could significantly educe our revenues

The loss of any of our key customers, or a sigaiftaoeduction in sales to any one of them, wouddifcantly reduce our revenues and
adversely affect our business. During the ninetimoended October 3, 2009, our ten largest cus®awounted for 44% of our revenues.
Some of the markets for our products are dominlyea small number of potential customers. Theggfour operating results in the
foreseeable future will continue to depend on duilitg to sell to these dominant customers, as wslthe ability of these customers to sell
products that incorporate our IC products. Infthare, these customers may decide not to purobaskCs at all, purchase fewer ICs than
they did in the past or alter their purchasingqratt, particularly because:

*  We do not have material long-term purchase corgnaith our customers;

»  Substantially all of our sales to date have beedenten a purchase order basis, which permits ouowess to cancel, change or
delay product purchase commitments with little omotice to us and without penalty;

«  Some of our customers may have efforts underwagtioely diversify their vendor base which coulduee purchases of our ICs;
and

e Some of our customers have developed or acquialipts that compete directly with products thestaraers purchase from us,
which could affect our customers’ purchasing deoisin the future.
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While we have been a significant supplier of ICedusn many of our customers’ products, our custemegularly evaluate alternative
sources of supply in order to diversify their su@pbase, which increases their negotiating leveraigh us and protects their ability to secure
these components. We believe that any expansionrafustomers’ supplier bases could have an agheffsct on the prices we are able to
charge and volume of product that we are ableltdoseur customers, which would negatively affear revenues and operating results.

We have increased our international activities sigificantly and plan to continue such efforts, whichsubjects us to additional business
risks including increased logistical and financiatomplexity, political instability and currency fluctuations

We have established additional international suasas and have opened additional offices in irméamal markets to expand our
international activities in Europe and Asia. Thiés included the establishment of a headquarte&mmapore for non-U.S. operations. The
percentage of our revenues derived from custoroeeged outside of the United States was 88% duhiegnine months ended October 3,
2009. We may not be able to maintain or increatenational market demand for our products. @ternational operations are subject to a
number of risks, including:

* Increased complexity and costs of managing intenat operations and related tax obligations, iditig our headquarters for non-
U.S. operations in Singapore;

»  Protectionist laws and business practices thatrflaal competition in some countries;
« Difficulties related to the protection of our inttual property rights in some countries;

*  Multiple, conflicting and changing tax and othew$aand regulations that may impact both our intisonal and domestic tax and
other liabilities and result in increased complgxihd costs;

* Longer sales cycles;

»  Greater difficulty in accounts receivable colleati@and longer collection periods;

«  High levels of distributor inventory subject tog@iprotection and rights of return to us;

»  Political and economic instability;

»  Greater difficulty in hiring and retaining qualifidechnical sales and applications engineers amihéstrative personnel; and

*  The need to have business and operations systatnsain meet the needs of our international busimedperating structure.

To date, all of our sales to international cust@yard purchases of components from internationmdlgrs have been denominated in
U.S. dollars. As aresult, an increase in theevalithe U.S. dollar relative to foreign currenaiesild make our products more expensive for
our international customers to purchase, thus mamgleur products less competitive.

Failure to manage our distribution channel relatiorships could impede our future growth

The future growth of our business will depend igéapart on our ability to manage our relationshith current and future distributors
and sales representatives, develop additional etsior the distribution and sale of our producatd enanage these relationships. As we
execute our indirect sales strategy, we must mathegpotential conflicts that may arise with ouedt sales efforts. For example, conflicts
with a distributor may arise when a customer beginmghasing directly from us rather than throughdrstributor. The inability to
successfully execute or manage a multi-channes saitategy could impede our future growth. In &ddj relationships with our distributors
often involve the use of price protection and ireey return rights. This often requires a sigrafit amount of sales management’s time and

system resources to manage properly.
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We are subject to increased inventory risks and cts because we build our products based on forecagisovided by customers before
receiving purchase orders for the products

In order to ensure availability of our products $ome of our largest customers, we start the matwfag of our products in advance of
receiving purchase orders based on forecasts @iy these customers. However, these forecasistdepresent binding purchase
commitments and we do not recognize sales for thes#ucts until they are shipped to the custonfer a result, we incur inventory and
manufacturing costs in advance of anticipated saBexause demand for our products may not matejahanufacturing based on forecasts
subjects us to increased risks of high inventoryyirag costs, increased obsolescence and incregmdting costs. These inventory risks are
exacerbated when our customers purchase inditbrtygh contract manufacturers or hold componerdritory levels greater than their
consumption rate because this causes us to haveiddsility regarding the accumulated levels ofantory for such customers. A resulting
write-off of unusable or excess inventories wouddexsely affect our operating results.

Our products are complex and may contain errors whih could lead to product liability, an increase inour costs and/or a reduction in
our revenues

Our products are complex and may contain errorsicogarly when first introduced or as new versiame released. Our new products
are increasingly being designed in more complexgsses which further increases the risk of err@fs.rely primarily on our ifrouse testin
personnel to design test operations and procedmigstect any errors prior to delivery of our protuto our customers. Because our proc
are manufactured by third parties, should probleotsir in the operation or performance of our ICs,may experience delays in meeting key
introduction dates or scheduled delivery datesutocastomers. These errors also could causeinsuosignificant re-engineering costs,
divert the attention of our engineering personnainf our product development efforts and cause figmt customer relations and business
reputation problems. Any defects could requiredpmi replacement or recall or we could be obligéategiccept product returns. Any of the
foregoing could impose substantial costs and hambosiness.

Product liability claims may be asserted with respe our products. Our products are typicallydsatl prices that are significantly lower
than the cost of the end-products into which theyimcorporated. A defect or failure in our prodoeuld cause failure in our customer’s end-
product, so we could face claims for damages tleatisproportionately higher than the revenuespanfiits we receive from the products
involved. Furthermore, product liability risks grarticularly significant with respect to medicaldeautomotive applications because of the
risk of serious harm to users of these productserd can be no assurance that any insurance wéamanill sufficiently protect us from any
such claims.

Significant litigation over intellectual property in our industry may cause us to become involved irostly and lengthy litigation which
could seriously harm our business

In recent years, there has been significant liigeih the United States involving patents and othiellectual property rights. From time
to time, we receive letters from various industaytigipants alleging infringement of patents, tnadeks or misappropriation of trade secrets
or from customers requesting indemnification fairrls brought against them by third parties. Thaaratory nature of these inquiries has
become relatively common in the semiconductor itrgusWe respond when we deem appropriate and\aseatlby legal counsel. We have
been involved in litigation to protect our intelteal property rights in the past and may becomelired in such litigation again in the future.
In the future, we may become involved in additiditajation to defend allegations of infringememssarted by others, both directly and
indirectly as a result of certain industry-standiadkemnities we may offer to our customers. Lqgateedings could subject us to significant
liability for damages or invalidate our proprietaights. Legal proceedings initiated by us to ecbour intellectual property rights could also
result in counterclaims or countersuits againstAusy litigation, regardless of its outcome, wolilekly be time-consuming and expensive to
resolve and would divert our managemsiirne and attention. Most intellectual propeitigation also could force us to take specific aa,
including:

e Cease selling products that use the challengelieictigal property;
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»  Obtain from the owner of the infringed intellectpabperty a right to a license to sell or use #lewant technology, which license
may not be available on reasonable terms, or;at all

* Redesign those products that use infringing intall@l property; or
e Pursue legal remedies with third parties to enfoxeeindemnification rights, which may not adeqlafeotect our interests.
Our customers require our products to undergo a legthy and expensive qualification process without anassurance of product sales

Prior to purchasing our products, our customerairedhat our products undergo an extensive qaaltifon process, which involves
testing of the products in the customer’s systemvelbas rigorous reliability testing. This quaddition process may continue for six months
or longer. However, qualification of a productdgustomer does not ensure any sales of the prtaltiet customer. Even after successful
qualification and sales of a product to a customeauybsequent revision to the IC or software, caairg the ICS manufacturing process or |
selection of a new supplier by us may require a gealification process, which may result in delays in us holding excess or obsolete
inventory. After our products are qualified, ihcike an additional six months or more beforectitomer commences volume productiol
components or devices that incorporate our produgespite these uncertainties, we devote subataetources, including design,
engineering, sales, marketing and management gffosvard qualifying our products with customersimicipation of sales. If we are
unsuccessful or delayed in qualifying any of owdurcts with a customer, such failure or delay waarketlude or delay sales of such product
to the customer, which may impede our growth anseaur business to suffer.

We rely on third parties to manufacture, assemblerad test our products and the failure to successfyllmanage our relationships with
our manufacturers and subcontractors would negativly impact our ability to sell our products

We do not have our own wafer fab manufacturinglitées. Therefore, we rely on third-party vendtwsnanufacture the ICs we design.
We also currently rely on Asian third-party assenslbcontractors to assemble and package thersitieips provided by the wafers for use
in final products. Additionally, we rely on thesffshore subcontractors for a substantial portibthe testing requirements of our products
prior to shipping. We expect utilization of thipdrty subcontractors to continue in the future.

The cyclical nature of the semiconductor industiyes wide fluctuations in available capacity atdkparty vendors. On occasion, we
have been unable to adequately respond to unexpiecteases in customer demand due to capacityreants and, therefore, were unable to
benefit from this incremental demand. We may bablmto obtain adequate foundry, assembly or sgsiaty from our third-party
subcontractors to meet our customers’ deliveryireqents even if we adequately forecast customesadd.

There are significant risks associated with relyanghese third-party foundries and subcontractoctyding:

Failure by us, our customers or their end custontegsialify a selected supplier;
»  Potential insolvency of the third-party subcontoast

* Reduced control over delivery schedules and quality

e Limited warranties on wafers or products suppl®ds;

e Potential increases in prices or payments in adv&mrccapacity;

* Increased need for international-based supplystmgi and financial management;
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»  Their inability to supply or support new or chargimackaging technologies; and
 Low testyields.

We typically do not have long-term supply contraeith our third-party vendors which obligate thender to perform services and
supply products to us for a specific period, incsfi@ quantities, and at specific prices. Ourdhparty foundry, assembly and test
subcontractors typically do not guarantee that mdeggcapacity will be available to us within theeirequired to meet demand for our
products. In the event that these vendors failéet our demand for whatever reason, we expecittivauld take up to 12 months to
transition performance of these services to newigess. Such a transition may also require quaifon of the new providers by our
customers or their end customers.

Since our inception, most of the silicon waferstfe products that we have shipped were manufateitker by Taiwan Semiconductor
Manufacturing Co. (TSMC) or its affiliates. Ourstamers typically complete their own qualificatiprocess. If we fail to properly balance
customer demand across the existing semiconduaboicktion facilities that we utilize or are reqdrby our foundry partners to increase, or
otherwise change the number of fab lines that wWizeifor our production, we might not be able tdfifl demand for our products and may
need to divert our engineering resources away frem product development initiatives to supportfdeline transition, which would
adversely affect our operating results.

Our products incorporate technology licensed fromlird parties

We incorporate technology (including software) tised from third parties in our products. We cdwddsubjected to claims of
infringement regardless of our lack of involveminthe development of the licensed technology.hédigh a third party licensor is typically
obligated to indemnify us if the licensed technglagfringes on another party’s intellectual progeithts, such indemnification is typically
limited in amount and may be worthless if the le@nbecomes insolvent. SB@nificant litigation over intellectual property iour industry
may cause us to become involved in costly andhgrigigation which could seriously harm our busise Furthermore, any failure of third
party technology to perform properly would adveyssfect sales of our products incorporating swahnology.

Our inability to manage growth could materially and adversely affect our business

Our past growth has placed, and any future groWthupoperations will continue to place, a sigrafit strain on our management
personnel, systems and resources. We anticipatt&thwill need to implement a variety of new apgnaded sales, operational and financial
enterprise-wide systems, information technologyaisifructure, procedures and controls, includingrtirovement of our accounting and
other internal management systems to manage thwgtlyand maintain compliance with regulatory guites, including Sarbanes-Oxley Act
requirements. To the extent our business growsinternal management systems and processes il teeimprove to ensure that we rerr
in compliance. We also expect that we will needdntinue to expand, train, manage and motivatevaukforce. All of these endeavors will
require substantial management effort, and we ipatie that we will require additional managemenspanel and internal processes to
manage these efforts and to plan for the succefsiontime to time of certain persons who have bemnmanagement and technical
personnel. If we are unable to effectively managieexpanding global operations, including ourrn&tional headquarters in Singapore, our
business could be materially and adversely affected
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We are subject to risks relating to product concenttion

We derive a substantial portion of our revenuesifeolimited number of products, and we expect tipesducts to continue to account
a large percentage of our revenues in the near t&€omtinued market acceptance of these productierefore, critical to our future success.
In addition, substantially all of our products thg have sold include technology related to oneare of our issued U.S. patents. If these
patents are found to be invalid or unenforceahle competitors could introduce competitive produbeg could reduce both the volume and
price per unit of our products. Our business, afieg results, financial condition and cash flowsld therefore be adversely affected by:

e Adecline in demand for any of our more significandducts, including our modem products, FM turegrBroSLIC;
e Failure of our products to achieve continued maakeeptance;

e Competitive products;

* New technological standards or changes to existiagdards that we are unable to address with aalupts;

» Afailure to release new products or enhanced essof our existing products on a timely basis; and

e The failure of our new products to achieve markeegtance.

We depend on our key personnel to manage our busise effectively in a rapidly changing market, and ifve are unable to retain our
current personnel and hire additional personnel, ouability to develop and successfully market our poducts could be harmed

We believe our future success will depend in lgrget upon our ability to attract and retain higbkjlled managerial, engineering, sales
and marketing personnel. We believe that our &usiurccess will be dependent on retaining the ses\a€ our key personnel, developing their
successors and certain internal processes to reduceliance on specific individuals, and on prpeanaging the transition of key roles
when they occur. There is currently a shortaggualified personnel with significant experiencahe design, development, manufacturing,
marketing and sales of analog and mixed-signal I@sarticular, there is a shortage of enginedrs are familiar with the intricacies of the
design and manufacturability of analog elementd,@mpetition for such personnel is intense. Gayrtiechnical personnel represent a
significant asset and serve as the primary sounceur technological and product innovations. Waymot be successful in attracting and
retaining sufficient numbers of technical persortnedupport our anticipated growth. The loss of ahour key employees or the inability to
attract or retain qualified personnel both in th@teld States and internationally, including engisgsales, applications and marketing
personnel, could delay the development and intrdoluof, and negatively impact our ability to selyr products.

Any acquisitions we make could disrupt our businesand harm our financial condition

As part of our growth and product diversificatidrasegy, we continue to evaluate opportunitiescguére other businesses, intellectual
property or technologies that would complementaurent offerings, expand the breadth of our marketenhance our technical capabiliti
The acquisitions that we have made and may matteifuture, including our acquisition of Integratidssociates, entail a number of risks
that could materially and adversely affect our bass and operating results, including:

* Problems integrating the acquired operations, teldyies or products with our existing business pratiucts;

« Diversion of management’s time and attention framaore business;

* Need for financial resources above our plannedsitment levels;
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» Difficulties in retaining business relationshipghwsuppliers and customers of the acquired company;
* Risks associated with entering markets in whicHag& prior experience;
» Risks associated with the transfer of licensesi@liectual property;
* Increased operating costs due to acquired overhead;
» Tax issues associated with acquisitions;
» Acquisition-related disputes, including disputegiogarn-outs and escrows;
» Potential loss of key employees of the acquiredpamy; and
e Potential impairment of related goodwill and intdolg assets.

Future acquisitions also could cause us to incht decontingent liabilities or cause us to issqeity securities that could negatively
impact the ownership percentages of existing sludders.

Any dispositions we make could harm our financial ondition

In connection with our sale of the Aero producefinwe incurred various risks. This dispositiod any disposition that we may make in
the future entail a number of risks that could mially and adversely affect our business and opegaesults, including:

» Diversion of management’s time and attention framaore business;
» Difficulties separating the divested business;
* Risks to relations with customers who previouslychased products from our disposed product lines;
* Reduced leverage with suppliers due to reduceceggtg volume;
» Risks related to employee relations;
* Risks associated with the transfer and licensinigteflectual property;
»  Security risks and other liabilities related to thensition services provided in connection with tlisposition;
» Tax issues associated with dispositions; and
» Disposition-related disputes, including disputesrasarn-outs and escrows.
Our stock price may be volatile

The market price of our common stock has been il®iatthe past and may be volatile in the futuidne market price of our common
stock may be significantly affected by the follogifactors:

e Actual or anticipated fluctuations in our operatiegults;

» Changes in financial estimates by securities atmtysour failure to perform in line with such esstes;

41




Table of Contents
» Changes in market valuations of other technologgmanies, particularly semiconductor companies;

« Announcements by us or our competitors of signifidachnical innovations, acquisitions, strategidiperships, joint ventures or
capital commitments;

* Introduction of technologies or product enhancemémit reduce the need for our products;
» The loss of, or decrease in sales to, one or meyekstomers;

» Alarge sale of stock by a significant shareholder;

« Dilution from the issuance of our stock in conneatwith acquisitions;

*  The addition or removal of our stock to or fromteck index fund;

»  Departures of key personnel; and

»  The required expensing of stock options.

The stock market has experienced extreme volatiidéy often has been unrelated to the performahparticular companies. These
market fluctuations may cause our stock price laégardless of our performance.

Most of our current manufacturers, assemblers, tesservice providers, distributors and customers areoncentrated in the same
geographic region, which increases the risk that aatural disaster, epidemic, labor strike, war or pditical unrest could disrupt our
operations or sales

Most of TSMC'’s foundries and several of our assemalold test subcontractors’ sites are located iwdmiand our other assembly and
test subcontractors are located in the Pacific Rigon. In addition, many of our customers areted in the Pacific Rim region. The risk of
earthquakes in Taiwan and the Pacific Rim regiaigaificant due to the proximity of major earthgadault lines in the area. We are not
currently covered by insurance against businesaption caused by earthquakes as such insurame @irrently available on terms that we
believe are commercially reasonable. Earthqudkesflooding, lack of water or other natural digars, an epidemic, political unrest, war,
labor strikes or work stoppages in countries wieenesemiconductor manufacturers, assemblers ahdubsontractors are located, likely
would result in the disruption of our foundry, asddy or test capacity. There can be no assurdrateatternate capacity could be obtained on
favorable terms, if at all.

A natural disaster, epidemic, labor strike, wapolitical unrest where our customefatilities are located would likely reduce our sate
such customers. North Korea’s geopolitical maneangs have created unrest. Such unrest couldecszainomic uncertainty or instability,
could escalate to war or otherwise adversely affecith Korea and our South Korean customers andteeolur sales to such customers,
which would materially and adversely affect our gieg results. In addition, a significant portiofithe assembly and testing of our prodi
occurs in South Korea. Any disruption resultingnfrthese events could also cause significant déhesisipments of our products until we
able to shift our manufacturing, assembling oringstrom the affected subcontractor to anothedtpiarty vendor.
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We may be unable to protect our intellectual propety, which would negatively affect our ability to canpete

Our products rely on our proprietary technologyd are expect that future technological advances rogdes will be critical to sustain
market acceptance of our products. Therefore, eliev® that the protection of our intellectual pedy rights is and will continue to be
important to the success of our business. Weamlg combination of patent, copyright, trademard tiade secret laws and restrictions on
disclosure to protect our intellectual propertyhigy We also enter into confidentiality or licermggeements with our employees, consultants,
intellectual property providers and business pastrend control access to and distribution of aouinentation and other proprietary
information. Despite these efforts, unauthorizadips may attempt to copy or otherwise obtainas®lour proprietary technology.
Monitoring unauthorized use of our technology iiclilt, and we cannot be certain that the stepsese taken will prevent unauthorized use
of our technology, particularly in foreign coungiehere the laws may not protect our proprietaghita as fully as in the United States. We
cannot be certain that patents will be issuedrasalt of our pending applications nor can we igage that any issued patents would protect
or benefit us or give us adequate protection frompmeting products. For example, issued patentsbeayrcumvented or challenged and
declared invalid or unenforceable. We also cabeatertain that others will not develop effectieenpeting technologies on their own.

The semiconductor manufacturing process is highlyamplex and, from time to time, manufacturing yieldsmay fall below our
expectations, which could result in our inability b satisfy demand for our products in a timely manneand may decrease our gross
margins due to higher unit costs

The manufacturing of our products is a highly coempnd technologically demanding process. Althowghwork closely with our
foundries and assemblers to minimize the likelihobteduced manufacturing yields, we have from timéme experienced lower than
anticipated manufacturing yields. Changes in martufing processes or the inadvertent use of deéeot contaminated materials could
result in lower than anticipated manufacturing ggebr unacceptable performance deficiencies, wtichd lower our gross margins. If our
foundries fail to deliver fabricated silicon waferfsatisfactory quality in a timely manner, welvaié unable to meet our customers’ demand
for our products in a timely manner, which wouldr@cely affect our operating results and damagewostomer relationships.

We depend on our customers to support our productand some of our customers offer competing products

Our products are currently used by our customepsdduce modems, telephony equipment, mobile hasdsetworking equipment ant
broad range of other devices. We rely on our custs to provide hardware, software, intellectuabpgrty indemnification and other
technical support for the products supplied byaustomers. If our customers do not provide thaired functionality or if our customers do
not provide satisfactory support for their produtiie demand for these devices that incorporatgmducts may diminish or we may
otherwise be materially adversely affected. Arguetion in the demand for these devices would §anitly reduce our revenues.

In certain products, some of our customers offeirtbwn competitive products. These customers fimalyit advantageous to support
their own offerings in the marketplace in lieu odmoting our products.

We could seek to raise additional capital in the fiure through the issuance of equity or debt securigés, but additional capital may not
be available on terms acceptable to us, or at all

We believe that our existing cash, cash equivalemtsinvestments will be sufficient to meet our king capital needs, capital
expenditures, investment requirements and commisrfenat least the next 12 months. However, [iidssible that we may need to raise
additional funds to finance our activities or taifdate acquisitions of other businesses, produntsllectual property or technologies. We
believe we could raise these funds, if neededgebing equity or debt securities to the public @stlected investors. In addition, even though
we may not need additional funds, we may still elesell additional equity or debt securities btain credit facilities for other reasons.
However, we may not be able to obtain additionatition favorable terms, or at all. If we decideaise additional funds by issuing equity
convertible debt securities, the ownership peramdaf existing shareholders would be reduced.
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We are a relatively small company with limited resarces compared to some of our current and potentiakompetitors and we may not
be able to compete effectively and increase markshare

Some of our current and potential competitors Hamger operating histories, significantly greaesaurces and name recognition and a
larger base of customers than we have. As a rélsafte competitors may have greater credibilitywur existing and potential customers.
They also may be able to adopt more aggressivingnolicies and devote greater resources to theldpment, promotion and sale of their
products than we can to ours. In addition, somauofcurrent and potential competitors have alressigblished supplier or joint developm
relationships with the decision makers at our autrog potential customers. These competitors neagiile to leverage their existing
relationships to discourage their customers fromechpasing products from us or persuade them tocepar products with their products.
Our competitors may also offer bundled chipseakiangements offering a more complete product teipé technical merits or advantages
of our products. These competitors may electmsupport our products which could complicate @les efforts. These and other
competitive pressures may prevent us from compeatircgessfully against current or future competjtangl may materially harm our
business. Competition could decrease our prieglsiae our sales, lower our gross margins and/gedse our market share.

Provisions in our charter documents and Delaware \a could prevent, delay or impede a change in conttof us and may reduce the
market price of our common stock

Provisions of our certificate of incorporation amdaws could have the effect of discouraging, dielgyr preventing a merger or
acquisition that a stockholder may consider favierali-or example, our certificate of incorporatand bylaws provide for:

*  The division of our Board of Directors into thrdasses to be elected on a staggered basis, oiseeelels year;

»  The ability of our Board of Directors to issue srsof our preferred stock in one or more serieBawit further authorization of our
stockholders;

» A prohibition on stockholder action by written cens,
» Elimination of the right of stockholders to calspecial meeting of stockholders;

* Arequirement that stockholders provide advanceadf any stockholder nominations of directorany proposal of new business
to be considered at any meeting of stockholders; an

* Arequirement that a supermajority vote be obtatoegimend or repeal certain provisions of our fiegtie of incorporation.

We also are subject to the anti-takeover laws daRare which may discourage, delay or prevent so@émm acquiring or merging
with us, which may adversely affect the marketgué our common stock.
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Risks related to our industry
We are subject to the cyclical nature of the semicamluctor industry, which has been subject to signifiant fluctuations

The semiconductor industry is highly cyclical ardharacterized by constant and rapid technologltahge, rapid product obsolescence
and price erosion, evolving standards, short prblifieccycles and wide fluctuations in product slypgnd demand. The industry has
experienced significant fluctuations, often conedawith, or in anticipation of, maturing productctgs and new product introductions of both
semiconductor companies’ and their customers’ prtedand fluctuations in general economic conditioBsteriorating general worldwide
economic conditions, including reduced economicveigt concerns about credit and inflation, incred€nergy costs, decreased consumer
confidence, reduced corporate profits, decreaseddpg and similar adverse business conditions)dvmake it very difficult for our
customers, our vendors, and us to accurately fetegal plan future business activities and coulbed).S. and foreign businesses to slow
spending on our products. We cannot predict theng, strength, or duration of any economic slowdaw economic recovery. If the
economy or markets in which we operate deteriomiepusiness, financial condition, and resultsdrations would likely be materially and
adversely affected.

Downturns have been characterized by diminishedymiodemand, production overcapacity, high inventevels and accelerated eros
of average selling prices. We believe the semigotad industry has suffered a downturn due in |grge to adverse conditions in the global
credit and financial markets, including diminisHeplidity and credit availability, declines in camaer confidence, declines in economic
growth, increased unemployment rates and genecartainty regarding the economy. Such downturng haae a material adverse effect on
our business and operating results.

Upturns have been characterized by increased pra@ancand and production capacity constraints cteagancreased competition for
access to third-party foundry, assembly and tgsacisy. We are dependent on the availability ahscapacity to manufacture, assemble and
test our ICs. None of our third-party foundry,exebly or test subcontractors have provided assasathat adequate capacity will be
available to us.

The average selling prices of our products could deease rapidly which may negatively impact our reveues and gross margins

We may experience substantial period-to-perioddiations in future operating results due to thesieroof our average selling prices.
We have reduced the average unit price of our mtsdn anticipation of or in response to competifpricing pressures, new product
introductions by us or our competitors and othetdes. If we are unable to offset any such redntiin our average selling prices by
increasing our sales volumes, increasing our saletent per application or reducing production ostir gross margins and revenues will
suffer. To maintain our gross margin percentagewil need to develop and introduce new produnts @roduct enhancements on a timely
basis and continually reduce our costs. Our faitordo so could cause our revenues and grossmaegientage to decline.
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Competition within the numerous markets we target nay reduce sales of our products and reduce our maet share

The markets for semiconductors in general, andnfi@ed-signal ICs in particular, are intensely cotitpe. We expect that the market
for our products will continually evolve and wilklsubject to rapid technological change. In addjtas we target and supply products to
numerous markets and applications, we face congrefiom a relatively large number of competitoi#e compete with Analog Devices,
Atmel, Broadcom, Conexant, Cypress, Epson, Freestdineon Technologies, LS|, Maxim Integrated dRrcts, Microchip, NXP
Semiconductors, Renesas, STMicroelectronics, Tesisiments, Vectron International, Zarlink Semidoctor and others. We expect to
face competition in the future from our current gatitors, other manufacturers and designers of@@rdictors, and start-up semiconductor
design companies. As the markets for communicagwoducts grow, we also may face competition fi@ditional communications device
companies. These companies may enter the mixeddsgmiconductor market by introducing their o@s br by entering into strategic
relationships with or acquiring other existing pders of semiconductor products. In addition, égacgmpanies may restructure their
operations to create separate companies or mayracmw businesses that are focused on providiagdyjes of products we produce or
acquire our customers.

Our products must conform to industry standards andtechnology in order to be accepted by end users our markets

Generally, our products comprise only a part oéaice. All components of such devices must unifgrcomply with industry standards
in order to operate efficiently together. We depen companies that provide other components ofi¢ivices to support prevailing industry
standards. Many of these companies are significlarger and more influential in affecting indusstandards than we are. Some industry
standards may not be widely adopted or implemeutéfdrmly, and competing standards may emergerttaat be preferred by our customers
or end users. If larger companies do not suppersame industry standards that we do, or if coimgpstandards emerge, market acceptance
of our products could be adversely affected whiclule harm our business.

Products for certain applications are based onsitndistandards that are continually evolving. @ility to compete in the future will
depend on our ability to identify and ensure coanpte with these evolving industry standards. Thergence of new industry standards
could render our products incompatible with produdetveloped by other suppliers. As a result, wedcbe required to invest significant tir
and effort and to incur significant expense to ségie our products to ensure compliance with relestandards. If our products are not in
compliance with prevailing industry standards faignificant period of time, we could miss oppoitias to achieve crucial design wins.

Our pursuit of necessary technological advancesnegyire substantial time and expense. We map@&astuccessful in developing or
using new technologies or in developing new prasloctproduct enhancements that achieve market teceap If our ICs fail to achieve
market acceptance, our growth prospects, operegsgts and competitive position could be adveraéfigcted.

Item 2. Unregistered Sales of Equity Securities ahUse of Proceeds

Our registration statement (Registration No. 33858} under the Securities Act of 1933, as amenadaking to our initial public
offering of our common stock became effective orrdia23, 2000.
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The following table summarizes repurchases of oammon stock during the three months ended Octol200®:

Total Number of Approximate
Shares Purchased Dollar Value of
as Part of Shares that May
Average Price Publicly Yet Be Purchased
Total Number of Paid per Announced Plans Under the Plans
Period Shares Purchased Share or Programs or Programs
July 5, 200 August 1, 200¢ 530C $ 34.9( 5300 $ 62,969,72
August 2, 200- August 29, 200! — 8 = — 8 62,969,72
August 30, 200+ October 3, 200! — $ — — $ 62,969,72*
Total 5300 $ 34.9( 5,30(C

*In October 2008, our Board of Directors authorizegrogram to repurchase up to $100 million of@ammon stock over a 12-month
period. This program will end on November 3, 2009 October 2009, the Board of Directors adoptee@wa share repurchase program to
repurchase up to $150 million of the Company’s camrstock through 2010 and which will become effecfollowing termination of the
prior program. The program allows for repurchasdse made in the open market or in private train@as, including structured or
accelerated transactions, subject to applicabkd lkeguirements and market conditions.

Item 3. Defaults Upon Senior Securities

Not applicable
Item 4. Submission of Matters to a Vote of SecugtHolders

Not applicable
Item 5. Other Information

Not applicable
Item 6. Exhibits

The following exhibits are filed as part of thipoest:

Exhibit
Number

2.1*  Agreement and Plan of Reorganization, dated Jun2@B, by and among Silicon Laboratories Incinigerger Sub, Inc.,
Integration Associates Incorporated and Sharehd&tégresentative Services, LLC (filed as Exhibitt®.the Form 8-K filed
June 25, 2008

3.1* Form of Fourth Amended and Restated Certificatemodrporation of Silicon Laboratories Inc. (filed Exhibit 3.1 to the
Registrant’s Registration Statement on Form S-tyBtes and Exchange Commission File No. 333-938® “IPO
Registration Stateme”)).

3.2 Second Amended and Restated Bylaws of Silicon latbdes Inc (filed as Exhibit 3.2 to the Registiaftnnual Report on
Form 1(-K for the fiscal year ended January 3, 20!
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4.1*  Specimen certificate for shares of common stod&dfas Exhibit 4.1 to the IPO RegistratStatement)
31.1 Certification of the Principal Executive Officers eequired by Section 302 of the Sarb-Oxley Act of 2002
31.z Certification of the Principal Financial Officers aequired by Section 302 of the Sarbi-Oxley Act of 2002

32.1 Certification as required by Section 906 of theb@ae-Oxley Act of 2002

* Incorporated herein by reference to the indicdiiéy.
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SIGNATURES

Pursuant to the requirements of the Securities &xgl Act of 1934, the registrant has duly causisdréport to be signed on its behalf
the undersigned thereunto duly authorized.

SILICON LABORATORIES INC.

October 28, 200 /s/ Necip Sayine
Date Necip Sayiner
President and
Chief Executive Officer
(Principal Executive Officer

October 28, 200 /s/ William G. Bock
Date William G. Bock
Senior Vice President and
Chief Financial Officer
(Principal Financial Officer)
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Exhibit 31.1

Certification to the Securities and Exchange Corsinis
by Registrant’s Chief Executive Officer, as reqditgy Section 302
of the Sarbanes-Oxley Act of 2002

I, Necip Sayiner, certify that:
1. I have reviewed this report on Form 10-Q of Sili¢@boratories Inc.;

2. Based on my knowledge, this report does not comaynuntrue statement of a material fact or omsitéde a material fact necessary
to make the statements made, in light of the cistances under which such statements were madmislieading with respect to tl
period covered by this report;

3. Based on my knowledge, the financial statement$ oéimer financial information included in this repdairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amdtf@ periods presented in this
report;

4. The registrant’s other certifying officers and ¢ aesponsible for establishing and maintainingldgae controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&))%nd internal control over financial reportirgg @efined in Exchange Act
Rules 13a-15(f) and 15d-15(f)) for the registramd &ve have:

a) Designed such disclosure controls and proceduresused such disclosure controls and procedutes tiesigned under
our supervision, to ensure that material informatielating to the registrant, including its condatied subsidiaries, is made
known to us by others within those entities, pattdy during the period in which this report isifige prepared,;

b) Designed such internal control over financial réipg; or caused such internal control over finaheporting to be
designed under our supervision, to provide readeragsurance regarding the reliability of financégorting and the
preparation of financial statements for externappsges in accordance with generally accepted atioguprinciples;

c) Evaluated the effectiveness of the registiadisclosure controls and procedures and presentbis report our conclusiol
about the effectiveness of the disclosure conints procedures as of the end of the period coveyebis report based on
such evaluation; and

d) Disclosed in this report any change in the regmtsanternal control over financial reporting thatcurred during the
registrant’s most recent fiscal quarter (the regists fourth fiscal quarter in the case of an ameport) that has materially
affected, or is reasonably likely to materiallyeaft, the registrant’s internal control over finaiceporting; and

5. The registrant’s other certifying officers and vbalisclosed, based on our most recent evaluafioniesnal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of registrant’s board of directors parsons fulfilling the equivalent
functions):

a) All significant deficiencies and material weaknessethe design or operation of internal contralerdinancial reporting
which are reasonably likely to adversely affectbgistrant’s ability to record, process, summaaizd report financial
information; and

b) Any fraud, whether or not material, that involveamagement or other employees who have a significdmin the
registrant’s internal controls over financial refiay.

Date: October 28, 20C

/sl Necip Sayine

Necip Sayine

President anc

Chief Executive Office
(Principal Executive Officer




Exhibit 31.2

Certification to the Securities and Exchange Corsinis
by Registrant’s Chief Financial Officer, as reqditey Section 302
of the Sarbanes-Oxley Act of 2002

[, William G. Bock, certify that:
1. I have reviewed this report on Form 10-Q of Sili¢@boratories Inc.;

2. Based on my knowledge, this report does not comaynuntrue statement of a material fact or omsitéde a material fact necessary
to make the statements made, in light of the cistances under which such statements were madmislieading with respect to tl
period covered by this report;

3. Based on my knowledge, the financial statement$ oéimer financial information included in this repdairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amdtf@ periods presented in this
report;

4. The registrant’s other certifying officers and ¢ aesponsible for establishing and maintainingldgae controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&))%nd internal control over financial reportirgg @efined in Exchange Act
Rules 13a-15(f) and 15d-15(f)) for the registramd &ve have:

a) Designed such disclosure controls and proceduresused such disclosure controls and procedutes tiesigned under
our supervision, to ensure that material informatielating to the registrant, including its condatied subsidiaries, is made
known to us by others within those entities, pattdy during the period in which this report isifige prepared,;

b) Designed such internal control over financial réipg; or caused such internal control over finaheporting to be
designed under our supervision, to provide readeragsurance regarding the reliability of financégorting and the
preparation of financial statements for externappsges in accordance with generally accepted atioguprinciples;

c) Evaluated the effectiveness of the registiadisclosure controls and procedures and presentbis report our conclusiol
about the effectiveness of the disclosure conints procedures as of the end of the period coveyebis report based on
such evaluation; and

d) Disclosed in this report any change in the regmtsanternal control over financial reporting thatcurred during the
registrant’s most recent fiscal quarter (the regists fourth fiscal quarter in the case of an ameport) that has materially
affected, or is reasonably likely to materiallyeaft, the registrant’s internal control over finaiceporting; and

5. The registrant’s other certifying officers and vbalisclosed, based on our most recent evaluafioniesnal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of registrant’s board of directors parsons fulfilling the equivalent
functions):

a) All significant deficiencies and material weaknessethe design or operation of internal contralerdinancial reporting
which are reasonably likely to adversely affectbgistrant’s ability to record, process, summaaizd report financial
information; and

b) Any fraud, whether or not material, that involveamagement or other employees who have a significdmin the
registrant’s internal controls over financial refiay.

Date: October 28, 20C

/s/ William G. Bock

William G. Bock

Senior Vice President ar
Chief Financial Officel
(Principal Financial Officer)




Exhibit 32.1
Certification of Chief Executive Officer and Chieihancial Officer

Pursuant to 18 U.S.C. § 1350, as created by Segliérof the Sarbanes-Oxley Act of 2002, each olittdersigned officers of Silicon
Laboratories Inc. (the “Company”) hereby certifatth

(i) the accompanying Quarterly Report on FormQ.6f the Company for the fiscal quarter ended Cat@) 2009 as filed with the
Securities and Exchange Commission (the “Repoutty tomplies with the requirements of Section }3(aSection 15(d), as applicable, of
the Securities Exchange Act of 1934; and

(i) the information contained in the Report fgidresents, in all material respects, the finarmialdition and results of operations of the
Company.

A signed original of this written statement reqdit®y Section 906 has been provided to the Compady| be retained by the Company
and furnished to the Securities Exchange Commissiais staff upon request.

Date: October 28, 20(C

/sl Necip Sayine

Necip Sayine
President anc
Chief Executive Office

/s/ William G. Bock

William G. Bock
Senior Vice President ar
Chief Financial Officel




